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CANADIAN EXP ORTS Driver of 1920 Car, 
Fined for Speeding, 


IN JANUARY ONLY 
1% BELOW YEAR AGO. Barred F rom Road 


Washington, March 20.—Exports | 
ef Canadian cars and trucks in Jan- | 
wary were valued at $1,297,544, pre- 
senting a decrease of 18 per cent. 
from the previous month, when 
shipments were valued at $1,589,357 
and 7 per cent, below the $1,402,855 
exported in January, 1930, the auto- | 
motive division of the Department 
of Commerce announced today. 

Shipments of motor vehicle parts 
were valued at $78,025 in January | 
as compared with $82,740 in Decem- 
ber, 1930, and $143,263 in January, 
1930. 

Exports Of passenger cars, 
18 per cent. below shipments in De- 
cember, 1930, were 36 per cent. 
greater than in January, 1930. As 
compared with the same month of 
last year, exports of passenger cars 
valued at $500 or less showed an in- | 
crease of 77 per cent., while trucks 
of a capacity over 1 ton gained 59 
per cent. and truck shipments in 
the classification 1 ton or less ca- 
pacity decreased by 78 per cent. | tion will hold an important business 

Of the motor vehicles manufac- , meeting at the Hotel Astor here on 
- | Tuesday, March 24. 

(Continued on Page 2) | Among the important matters 


DE VAUX AND HALL scheduled for consideration are the | 
HONOR GUESTS AT 


Menominee, Mich., March 20. 
—Earl Weissberger got himself 
arrested here for. driving his 1920 
model passenger car faster than 
the law allows, and when he was 
brought up before Judge Barstow 
in traffic court he was ordered 
to take the car off the streets 
because it was a menace to traf- 
fic. 

Weissberger, caught between 
two fires, could hardly maintain 
his car couldn’t do more than 
the speed limit without support- 
ing the judge’s charge that it 
belonged on the junk heap. 





while , 


MLE.A. BOARD MEETS 
MARCH 24 TO ELECT | 


New York, March 20.—Directors of 


(Continued on 1 Page 12) 


—— 


LS SE BILLS AFFECTING CAR 


TWO NEW DIRECTORS 


the Motor and Equipment Associa- | 


| selection of two new directors to fill 


Grand Rapids,, Mich.; March 26.— 
Residents of Grand Rapids and visi- | 
tors from greater distances taxed the | 
eapacity of the banquet hafl df the 


Pantlind Hotel last night at the din- | 


ner tendered Norman De Vaux and | 
Col. E. 
their faith in the future of the 
newly organized De Vaux-Hall Mo- 
tors Corporation, which has located 
its principal plant in this city. Rep- | 
resentatives from other cities in- 
cluded between thirty and forty 
newspaper and magazine men who 
had come here to help lay the 
cornerstone of another successful 
automotive enterprise. 

Gordan Good presided as toast- 
master and held the attention and 
the interest of the big gathering 
throughout. Senator Vandenberg of 
Michigan was the principal speaker. 
B. C. Forbes, who had been expected, | 
Was prevented at the last moment 
from attending the gathering. Sena- 


(C ontinued o on n Page 2) 


AN ANTONIO, TEX., March 20. 
—A very decided spirit of op- 
timism prevails among the automo- 
tive dealers of this city regarding 


the outlook for automobile sales, | 
with some predicting good business | 


through the month of June. The 
soldiefs’ bonus, which is already af- | 
fecting sales here, is expected to in- 
crease sales materially during the | 
next thirty days. 

“February was a good month for 
us, taking everything 
eration,” said R. V. Embleton, head 
of the Embleton Motor Company, 
Chrysler and Plymouth distributors. 
“We sold twenty Chryslers during 
the month and took orders for 


I think that there will be a mate- 

rial improvement in automobile 

sales during the next thirty days.” 
B. E. Brock, general manager for 


J. Hall as a testimonial to! 


into consid- | 


DEALERS CITED BY N. A. F. C.; 


| issued a review of additional 


dealers and finance companies now before various state legis- 
| latures, with recommendations in most cases that the meas- | 


/ ures be opposed. 

| Following are Mr. Hanch's state- 
ments, in part, regarding each meas- 
ure: 

| “Missouri House Bill No. 546 pro- 

| vides that upon repossessing mort- 
gaged property, the mortgagee must 
return to the mortgagor all of the 

|money which the latter has paid on | 
account of the price thereof, after 
deducting a reasonable compensa- | 
tion for the use of the goods, which 
shall in no case exceed 50 per cent. 
of the amount already paid. The 

| Missouri conditional sales law now 


San Antonio, Texas, Dealers 
Feel Upturn i in Car Sales 


' Associated Motors, Inc., Lincoln and 
|Ford dealer, takes a similar 
|mistic viewpoint in predicting good 
sales. Says Mr.. Brock: 


ahead, and I look forward: to the 


second quarter of 1931 as being the | 


| best that the automobile dealer has 
| experienced in some time. The} 
| bonus is already beginning to make | 
|itself felt here. We have made some 
sales and are taking orders for oth- 
'ers. Last month we sold five Lin- 
;colns. This month we are going to 
|do better, and next month we are 
|going to sell twelve or fifteen. We 
|are very optimistic concerning the 


twenty that could not be delivered. | future, and expect to see good pus} 


|} ness very soon.” 
Gus Nelson of Holden-Nelson- 
Thornton, Inc., Pierce-Arrow dis- 


(Continued on Page 12) 


opti- 


“We look | 
for a very good volume of business | 


NEW YORK, “SATU RDA 


SHEET STEEL MILLS’ 
SCHEDULES STEADY; 





i 

Youngstown, O., March 20.—Inde- 
| pendent sheet steel manufacturers | 
| in the Youngstown district are ex-| 
pected to continue current schedules 
|averaging around 55 per cent. for| 
| another week, since the gradual up- 
‘turn in sheet specifications has not | 
| been sharp enough to justify a sharp 
| increase in production, 

Due largely to higher schedules in 
| automobile factories, sheet produc- 
tion.during the last few weeks has 
at least been stabilized, and the out- 
\look for improvement is fairly 
bright. Reports from the Detroit 
district show that various interests 
in the automotive industry are step- 
ping up car schedules. Bookings of 
automobile steels naturally are being 
| divided among a large number of 
manufacturers. The Fisher Body 
Company’s plant at Cleveland is re- 


MOTOR DEMAND AIDS: 


Y, MARCH 2 


af 193 


Seasonal 


_§. 12 Per Year. 


5 Cents. 


February Production 229, 768: 
Output for 2 Months 408,115 


» 


Upturn Over January 29% and Decline 


From Year Ago 33%; Sharp Spurt 
In Operations in Canada 


ASHINGTON, March 


20.—Presaging gradual but 


steady upward swing for this year, production of pas- 


by the official figures 


WHITE ANNOUNCES 
‘HOUSE TO HOUSE’ 
DELIVERY TRUCK 


Cleveland, March 20.—A “house 
to house”’ six-cylinder delivery truck | 
designed specifically for multiple 


White Company. 


and which can be driven from either 
a standing or seated position, 





ported to have made _ substantial 


| __. (Contianes on Page i) 


HICAGO, March 20.—C. C. Hanch, general manager of|jocked with the 
the National Association of Finance Companies, 


today 
measures affecting automobile 


> 


| has a similar provision so that the 
enactment of this bill would be con- 
| sistent enough provided the Legis- 
lature wishes tO impose a serious in- 
| justice upon about 90 per cent. of 
the population of the state. 

| “One result of the enactment of | 
this bill would be to encourage a 
; considerable number of unprinci- 
| pled people to buy goods on the in- 
|stallment plan with no intention of 
| paying for them. This would fur- | 
| ther increase the losses of the sell- 
ers and cause a further increase in | 
the amount which they would be 
| obliged to add to the Selling price of | 
installment goods. This is not a} 
— time to pass a law which would | 


(Continued on Page 11) 


{ - TODAY 


Sparks from Detroit 
Plans that helped 
dealer to double _ service 


Chevrolet 
vol- 
Page 
Editorial " of 
car” -Page 
| Making coal deliveries profitable 
Page 
February car sales hold close to 
| January in Rocky Mountain 
| states Page 
| Oldsmobile sales in February jump 
87 per cent. over January 
Page 


“Misstating age 


| Engineering news 
Reference Tables 
umulative February new passen- 


| 


been developed by the White Com-| 


pany particularly for dairies, bakers, | 
laundries, newspapers and depart- | 


{ment stores. 
{ The truck is 
standard White units. Special con- | 


quirements of fleet maintenance, in 
that all major units are readily re- 


| senger cars and trucks in the United States 

|month increased 29 per cent. over January, it was disclosed 

made public today by the Depart- 
*ment of Commerce. 


| 


347 


stop service is announced by the' country 


has | was 9,871 


and Canada last 


The output of motor vehicles in 
both countries last month totaled 
229,768 units as compared with 178,- 
in January. For the United 
States production aggregated 219,- 
897 units, an increase of 28 per 
|; cent. over the January total of 
171,851. The February total com- 
~_ with 345,955 in February, 1930, 

a decline of 33 per cent. 
| For the January-February period 
of this year, the output in this 
and the Dominion was 
| 408,115 units, aS compared with 


This new truck, operated by a! 629,571 in the same months of 1930, 
single pedal in the driving well,!a decline of 35 per cent. 


Canadian production last month 
units, an increase of 52 
per cent. over the 6,496 total of Jan- 
uary. 

Manufacture of passenger cars in 


}the United States last month, 


built entirely of! amounting to 181,735 units, was a 


noteworthy increase over the Jan- 


sideration has been given to the re-| uary, when the total reached 139,755, 


and was the largest month’s output 
since last August, when the total 


erator. 
jand throttle permits easy and rapid | 


movable where the unit replacement! was 185,619. 
ystem is used. Truck production in this country, 
A single pedal in the driving well | totaling 37,633 last month, was the 
operates the clutch and is inter- | | highest since last October, when 
throttle, so that | 38,343 units were turned out. 
when the clutch is disengaged the Canadian production of passen- 
throttle is closed and the engine] ger cars increased from 4,552 units 
idles without closing the hand ac-]in January to 17,529 last month, 
celerator. When the’ clutch pedal is| while trucks jumped from 1,944 to 
released the throttle opens to the | 2,342 units in February. 
original setting of the hand accel- | All of the figures for the United 
This co-ordination of clutch | States are based on factory sales. 
The following table was compiled 
Shifting of gears, automatically | from figures received from 144 
opening and closing accelerator to’ manufacturers. 42 making passen- 
provide proper engine speed when ger cars and 113 making trucks (11 


i | 
(Continued on Page 12) (Continued on Page 2) 
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Late News Flashes 


Cleveland, O., March 20.—The Ford Motor Company 
will abandon all f. o. b. Detroit rates, it was reported here 
today, and in the future will advertise base rates at all im- 
|portant distributing centers, according to Steel. Under this 
plan, i is said, the base prices of the Model A will be the 
same at all important distributing points, as the delivered 
price basis would eliminate the addition of freight charges 
to the purchase prices. 


. * 
Detroit, March i sc tieaiaietemated of K. A. Ridenour as 


2|director of sales promotion for Dodge Brothers was an- 


nounced today by A. Vanderzee, general sales manager of 
the company. Ridenour is widely known in the industry 
through his connection over a period of years with various 
phases of passenger car and truck sales. 


Syracuse, N. Y., Stove ohhuebitenan of Joseph E. 
Babcock as production manager for the H. H. Franklin 
| Manufacturing C ompany has just been announced by Fred- 
erick J. Haynes, vice- “president and general manager. 


Chicago, March 20. ~¢ Relate L. Rene and M. D. Harri- 
| son, president and vice-president respectively of Houdaille- 
Hershey Corporation, were elected directors of Muskegon 
Motors Specialties Company, to succeed Otto H. Schulz and 





ger car registrations....Pages 6, 

| Major specifications and mechani- 

cal details of passenger cars 
Pages 10, 11 


" 


Charles Heuman. Other retiring directors were re-elected. 
Practically all of the outstanding Class B common stock of 
the Muskegon company is owned by Houdaille-Hershey. 
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February Output 229, 7 68, 
Seasonal Upturn of 29% 


(Continued 


making both passenger cars and 
trucks), while figures for Canada 


1929 
January 
February 


Total 
401.037 


867,455 
585,455 
621,910 
604,691 
545,932 
500,840 
498 628 
415.912 
380,017 
217,573 
120.007 


Total (2 mos.) 


August 
September 
October 
November 
December 
Total (year) 5.358.420 
1930 
January 
February 


*973.2?1 
*330,414 


603. 635 

396, 388 
444.024 
420.027 
334.506 
265.533 
224,368 
220,649 
154.401 
135,754 


August 
September 
October 
November 
December 


*3.354,986 


Total ‘year) 


1931 
January 
Tebruary 


*171,851 


391,748 


Total (2 mos.) 


CANADA 

Passenger 
Cars Trucks 
17.164 4,337 
25,584 5.703 


42.748 10,040 


Total 


21,501 


1929 
January 
I'ebruary 


52.788 
March te1rrerre * y,02L 
April 26......+. 41,901 
Ee 31,559 
SUE acccsecces Shee 
July . 17.461 
August 14,214 
September 13.817 
October 14.523 
November . 9,424 
December 5.495 


Total (2 mos.) 


7,788 

7,509 
6 430 
4.981 
3,861 
3.177 
3.107 
5 948 
9 287 
1,069 


32,833 
34,392 
25.129 
16,511 
13,600 
11,037 
10,710 

8.975 

7,137 

4,426 


5,797 


263,295 


207,498 99 


Total (year). 


1930 
January 
February 


1,5 


») 


8.856 
13.021 
21,877 
17,165 
20.872 
21,251 
12,194 

3.556 

6,946 

5,623 

3,206 

3,527 

4,225 


10,388 
15,548 
25.936 
20.730 
24.257 
24.672 
15,090 
10,188 
9.792 
7.957 
4.541 
5,407 
6,622 


32 
27 
4.059 
3,565 
3,385 
3,421 
2,896 
1,632 
2,846 
2.334 
1,335 
1,880 
1,397 


Total (2 mos. 


August 
September ... 
October 


Total (vear) .154,192 125,442 28,750 


1931 
January 
February 


1,944 
2,342 


Total (2 mos.) 16.367 12.081 4,286 
(1) Includes only  factory-built 
taxicabs, and not private passenger 
cars converted into vehicles for hire. 
(*) Revised. 


FORD INVESTMENT FUND 
REACHES LARGE TOTAL 

Detroit, March 20.—More than 
one-fifth of the employees of the 
Ford Motor Company are “silent 
partners” in that vast enterprise to 
the extent that they are investors 
in a fund on which the company 
has for many years guaranteed a 
minimum return. 

While from the beginning the 
promised minimum return has been 
six per cent., there has been only 
one vear—in 1928—when the pay- 
ment did not exceed that minimum, 
and on November 30 last. the em- | 
ployees of the company had in- 
vested in the fund the huge sum of 
$19,944,195, 


from Page 1) 


furnished by 
Statistics: 
Number of Vehicles 
United States 
Taxicabs 
«1) 
2.064 
2,108 
4.172 


| were the Dominion 


| Bureau of 


Passenger 
Cars 
345.545 
404,063 


749.608 
511,577 
535,878 
514,863 
451,371 
424,944 
440,780 
363.471 
318,462 
167,846 

91,011 


4,569 sil 


Trucks 
53,428 
60,247 


113,675 


71, 799 
84,346 
88,510 
93,183 
74.842 
56.808 
51.576 
60.687 
48.081 
27.513 


771,020 


1,686 


1,378 
1,054 


865 


1,483 


17,589 


967 
851 


235,226 


280.996 


*37,028 
* 48,567 
1,818 


516,222 85,595 


331,973 
375,685 
364,512 
288.481 
224,690 
185.619 
177,752 
115,476 
102,358 
122.748 


*62.994 
67,853 
55.075 
45,562 
40,467 
38.363 
41,967 
38,343 
32,787 

*31,528 


34 


1,421 
486 
440 
463 
376 
386 
930 
582 
609 

1,425 


*540.5: 


2.805.516 


*139.755 
181,735 529 


1,041 


321,490 


Show Slight Improvement 


| with passports vised for Italy, 
a trip long contemplated but never an actuality until now. 
Before he left, he gathered advanee information as to 
how he was going to get about when he reached the other 
side and discovered that modern business methods had pro- 
duced a drive-your-own-car system for tourists that sounded 


PHI sADELPHIA, March 20.—! 


Truck distributors, factory 
branches and dealers here, especially 
those handling heavy duty units, re- 
port some improvement in_ sales 
since March 1. For the most part, 
business is not up to the level of 
1930.* Service and repair operations 
are showing an increase. 

The extremely open winter has | 
been a very favorable circumstance 
for some Of the badly conditioned 
trucks that otherwise would have 
had to undergo extensive repairs 
and servicing. On the other hand, 
many owners have had to send their 
already outworn trucks to the shop 
for overhauling in order to avoid 
the expense of replacing them. 

Some of the reports on sales and 
service conditions follow: 

International Harvester Company 
of America, 660 East Erie Ave.: “Our 
sales department shows consider- 
able increase over last month and 
we had a wonderful February. The 
service shop is extremely busy.” 

Autocar Company, Ardmore, Pa.: 
“Sales are a little better in March 

, than they were in the corresponding 
weeks of February, although below 
last year. From early in December 
to March 1, not counting fleet 
orders, the number of units sold 
each week was steadily the same; 
but since March 1 this number has 
increased slightly. 
|}a large number of truck owners are 
far in March over February, al- 
a normal year, would have been re- 
placed.” 

Diamond T Motor Car Company, 
factory branch, 2908 West Fletcher 
St.: “There has been a noticeable 
improvement ever since the first of 
the year and the branch is hold- 
ing its own in sales. Service, too, 
|is picking up this month.” 

Gramm Truck and Bus Company, 
4643 Lancaster Ave.: “The outlook 

much better now, and we have 
more prospects listed than we have 
|had at any time for the last six 


is 


months. We do not find that owners | 
'are having much repair work done | 


at this time.” 


1,318 | 


868 | 
1,646 | 


| fidence 


' land 


‘ago at this time. 


“Service business is pretty good, as 


| CANADIAN EXPORTS — 


HOLD CLOSE TO °30 RPAhiCc from | DETROIT 


(Continued from Page 1) 


1931, 47 per cent. 
In January, 1931, 


|} tured in January, 
| were for export. 

| the 
|} cars and 

jand $413, 
with $456 
1930 

}- New 
pared favorably 
January of last 
63 per cent. lower 
ber, 1930. 


DE VAUX AND HALL 
HONORED AT DINNE 


respectively, 
and $406 in 


Zealand's purchases 


year, but they were 
than in Decem- 


2.079 | 


1,040 | 


(Continued From Page 1) 


tor Vandenberg brought down the 
house when he referred to the auto- 
motive industry as the giant among 
American industries and “probably 
more influential and far-reaching in 
its effects on our business life than 
any other two industries in the 
country.” 

Norman De Vaux 
taking his listeners into his con- 
regarding the manner in 
; which his new company was mak- 
ing good its foothold in the auto- 
motive field. Col. Hall 
his accustomed modesty and out- 
lined the engineering principles on 
which the new organization will 
build its business. 

It was an enthusiastic gathering 
which finally broke up with the 
generally expressed opinion § that 
DeVaux-Hall organization one 
newcomer to the automotive indus- 
try that will live to become a sub- 
stantial factor in the progress of 
the business Many of the guests 
emphasized the fact that here 
a new company which had scored a 
real success before its first car had 
come off the assembly line 


spoke briefly. 


is 


Philadelphia Truck Sales _ 


Corporation, 42d Street and Wood- 
Avenue: “No particular im- 
provement in sales noticed thus 
far in March, over February, al- 
though business has improved some- 
what since the first of the year. The 
largest number of units sold to a 
single owner since then was ten 
trucks in February. Operations in 
the service department are fair.” 

Foss-Hughes Company, Pierce- 
Arrow and Studebaker trucks, dis- 
tributor, 2lst and Market Streets: 
“Sales continue to be spotty. but we 
believe the bottom of the decline has 
been reached. The best-selling truck 
of the moment is the _ two-ton 
model.”’ 

Sterling Motor Truck Company. 
2633 Hunting Park Ave.: “Sales are 
about the same as they were a veal 
We think that by 
the end of the month, however, there 
will have been a decided improve- 
ment shown. Service operations are 
equal to those of a year ago.” 

Levin Motor Company, 2200 Dia- 
mond St., Riker and Denby trucks 
“Sales are about the same as they 
were a year ago. They are about 
70 per cent. of what they were for 
the first quarter of 1930 and about 
50 per cent. of what they were for 
the first quarter of 1929. Service 
business is normal.” 


FOND DU LAC DEALERS 
HOLD SUCCESSFUL SHOW 


Fond du Lac, Wis., March 20.—A 
successful automobile show was held 
;March 13, 14 and 15 in this 
under the auspices of the Fond du 
Lac County Automobile Dealers’ As- 
sociation. Ten dealers co-operated 
in the show, among them being the 
Fon du Lac Auto Company, Buick; 
Hamernik Motor Company, Chev- 
rolet; Wist Auto Sales, Inc., Chrys- 
ler-Plymouth; Gilsdorf - Broehm 
Inc., Dodge-Plymouth; Service Mo- 
tor Company, Ford-Lincoln; Mc- 
|Cumber Nash Company; Struensee 
Motor Company, Oldsmobile; Fourth | 
Street Motors, Inc., 
tiac; Austins’ Motor Sales Company, 
Inc., Studebaker, and 
Motor Company, Willys-Knight and | 


Is 


Mack-International Motor Truck | Willys- Whippet. 


average unit value of passenger | 
trucks exported was $433 | 
as compared | 
December, | 


com- | 
with its takings in| 


spoke with | 


was | 


city | 


| 
| 


} 





That De Vaux Party 


* ** *k 


George Slocum Bound 
for Europe 
* * * 

A Low-Priced Seven 
* 


+ * 


R Chris Sinsabaugh—Detroit Editor 


HE De Vaux-Hall party at Grand Rapids T areas night 

turned out just as this column conductor anticipated. 
This great furniture city welcomed the newcomer in the auto- + 
motive industry and voiced its belief in the future of the 
concern by grabbing every available seat at the banquet 
given in honor of Norman De Vaux and Col. E. J. Hall by 
the business men of the city. 

Lots happened during the day preceding the banquet. 
The writer, along with Bob Copeland of the Chicago Herald | 
and Examiner, Harding of the Cleveland Plain Dealer and : 
Anderson Smith of the Cleveland News, made automobile 
history by going out in a De Vaux sedan powerea ey the first 
production engine put out by the company and driven by 
President De Vaux himself. We went up one hill at 49 
miles an hour in second. 

We history makers; however, got a great kick out of the 
return trip when Mr. De Vaux lost his way and couldn't find 
his own factory until he had circled several blocks. At that . 
his sense of location was fairly good for a native son of Cali- 
fornia operating on strange Michigan roads. 

Those who rode in this first job of De Vaux-Hall ex- 
pressed admiration for the way it responded to the throttle. 
Col. Hall has another encomium coming to him as a designer 
of an engine that comes up to the high standards set by 


Norman De Vaux. 
a 


ELL, our own George Mertz Slocum is on his way. With 
Mrs. Slocum charting the course, he sailed out of the 
New York harbor yesterday on a steamer headed for Europe, 
France, Germany and Spain, 


o * 


the benefit of the traveling public he is 
passing along the information that the visiting American 
can have a car delivered from Munich to, say, Naples, for 
$100, and, counting in that charge, the drive-it-yourself car 
can be operated in that neck of the woods for $15 a day on 
a monthly basis. 

Inasmuch as a big American automobile concern is re- 
ported to have had in mind setting up such a service in 
Europe, it would seem as if the foreigners have beaten us 
to it. 


interesting. For 


” . 


. 
EPORTS have come to this column conductor of an in- 
creasing demand for seven-passenger jobs in the used- 
car market, which leads to the suggestion that perhaps 
manufacturers of low-priced automobiles have been over- 
looking a demand for a commodious motor vehicle of that. 
capacity. It is argued that the man with a large family 
and only seven or eight hundred dollars to invest in an auto- 
mobile cannot afford to buy a new car big enough to carry 
husband, wife and children, when they number six or seven, 
so that he is forced to turn to the used car to get something 
he can afford, 
It is rumored around Detroit that there is one company 


| making a low-priced product which has sensed this market 
land that within a short time a seven-passenger model to sell 


under $1,000 will be offered to the buying public, 
+ * * 


EO is claiming that it is first in the automobile field to 
use the new Sheffield electric gauge in its inspection 
department to check parts as to undersize, satisfactory or 
oversize. This little instrument is said to show with certainty 
any variation as much as one hundred thousandth part of 
an inch below the low limit or above the high limit of size 
specified on the production blue print. This insures accuracy 
as well as speed in inspection. 
- * * 
REGORY FLYNN, ex-Goodrich executive, sends the 
column a niftie from Villa O’Flynn in Rye, N. Y., 
which would have been most opportune had it been sprung 


| at the time Malcolm Campbell set up the sensational straight- 


Oakland-Pon- | away record of 245 m. p. h. 


Crescent | 


He writes that Campbell should 
| have taken Floyd Gibbons with him on the Daytona ride to 
describe the scenery. Radio fans will get this, if you others 
‘ don’t. 





Plans That Helped Dealer to Double Service Volume 


Robinson Chevrolet 


ing Greater Recognition 


IRVICE is now receiv- 


a 

ing more general recog- | 
nition for the important part | 
any automobile | 


it plays in 
dealer’s success,” says J. J. 
Sweeney, service manager of 
the Robinson Chevrolet Com- 
pany, 4836 Chestnut  St., 
Philadelphia. 


“Our company recently put inte | 
more | 
of | 
service department. | 


that have 
the 


operation plans 
than doubled 
work in the 


volume 


They included, first, preparations to | 
cars improved ser- | 


give customers’ 
vice; next, the right kind of personal 
solicitation; then the issuance, every 
fifteen days, of a different type of 
‘group special’ at an attractive 
price and an effective follow-up sys- 
tem after sixty days from the cus- 
tomers’ call for service on his car. 
“Soon after the customer's call, 
we mail him a return postcard ques- 
tionnaire, consisting of only three 
queries, namely: Was the 
work satisfactory? Was the 
ready at the time promised? 
you treated counteously? The card, 
which is always signed. also contains 
three lines for 
mer may desire to make about 
service. 
75 per cent. of those receiving a 
card return a reply on the tear-off 


the 


Stub originally attached for the an- | 
| group price.” 
“If the customer has not brought | 


swer. 


his car in after expiration of the 
sixty-day period, the first step in 
the follow-up is to reach him by 
telephone, ask about his car, 
close attention to his 
make any desirable suggestions. If 
the phone call does not serve to 
bring him in, after a short wait we 
send out to him a service man, not 
@ car salesman, as the customer 
may ask a number of technical ques- 
tions and desire explanations not 
every ca: salesman is able to give 
satisfactorily. When we put in new 
equipment, or have any other reason 
to make to the customer, 
lengthy announcement than could 
be conveniently included in a post- 
card, we send out a circular 
which I sign. The follow-up sys- 
tem is working out well in connec- 
tion with the general service and 
the group specials offered. 

“Every time we announce a new 
group special by postcard, we post 
on the wall in the service station, 
where it will be seen by every '.1- 
coming customer, a large poster, ‘n 
@ special frame for the 


Co. 
Says This Branch of the 


. . | 
Business Is Now Receiv-' 


repair | 
car | 
Were | 


remarks the custo-' 


We estimate that at least | 


| vantage of a group special 
Saves considerable money, | 
| and in this period of depression such 

This com- 
pany does not hold with the idea} 
| prevalent among some deale 


| needed, 


pay | 
reply and | 


| lieves 


a more 


létter, | 


purpose, | 
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Another Co-operative Ad 


You can’t go wrong when you 


“Buy Your Used Car 
From An Authorized 
New Car Dealer’’ 


The New Car Dealer Must be Honest in his Dealings- 
He cannot afford to jeopardize New Car Sales or his 
standing in the Communit y through Used Car failures. 


Here Are8 Reasons to Provelt! 


Thee Awthoriaed Mow Cas Denker wilt be im bust 
ase be the seems place Hommerrew se bee in bode 


Tike Autherinnd New Car Denier aunietains « 
Re men etee amd hee 8 beeps erecta 
ne oe reper mete ae 
corvion the ome pow buy fromm bum 


Ths Antatnad Mow Car Denier makes bie pre 
Fe hp aetting Mow Carn Me metenly wally hae 
red Cure few tone, there peeeeming » teamb 
ete hele for dole rohan 


3 


The Authorioed Mew Car Denker aon PRO 
TECT be REPUTATION — To benp acline 
MEW CARS be MUST maken fireds af thooe 
te per chnme bee USED CARS 


5 


625 
ens ew Cae 
The Anthereed New Car 


(meme pe tee 
a lee 


Bay Your Used Car From One of These New Car Dealers 


BLUE RIBBON GARAGE -263 Fairfild Ave 

A L. CLARK CO — 2475 Fairfield Ave 
CADELAC MOTORS COMP — 1987 Fairhreld Ae 
COCHRANE CHEVROLET CO.—1710 Main Se 
DERBTSHURE MOTORS CO 1097 Fawiieid Av 
FISH MOTOR SALES 1125 State Se 

CUM BEAU MOTOR CO.— 190 Gather te 


FOURTEEN DEALERS of Bridgeport, Conn., 


EM JENNINGS —-—27 Harness St 

FL MILLS CO.— 2346 Foirfidd Ao. 

THE MARMON CO.— Badgaport, Conn 
NASH SALES CO —417 Sete & 

PACKARD MOTORS 1608 Fairfield Av 
STANDARD MOTORS CO.—346 Famfield Av. 
WEED MOTORS- 1330 Fairfield Av 


have combined in co- 


operative advertising in local dailies in an effort te drive home the 


slogan, 


“Buy Your Used Car From an Authorized New Car Dealer. 


The copy, which runs ten inches deep on four columns, lists eight 
reasons why new car dealers can supply better used cars than inde- 


pendent concerns. 
sent the following makes: 
Graham-Paige, Oakland-Pontiac, 

Marmon, Nash, 


| which is a copy of the special, with 


its operations in detail, and the 


The taking ad- 


when 


customer, by 


an offer counts heavily. 


rs, that 
specials should be offered only at 
long intervals, or in particular sea- 
sons, such as twice a year. 
in popularizing particularly 
attractive and economical group 
operation by offering them at least 
twice each month of the year. Re- 


| sults show that the system is worth 


while. 

Here is an interesting letter, 
sued February 23, signed by Service 
Manager Sweeney, covering’ the 
mailing list and announcing the in- 


| Stallation of new equipment in the 


service station, besides giving valu- 
able reminders: 

“Dear Chevrolet Owners: Here is 
good news for every Chevrolet owner 
who is interested in getting extra 
thousands of dependable miles from 
his automobile. 

“We are now in a position to give 
vou the very finest and most effi- 


Intensive Advertising 


STARTING 
-MONDAY, MARCH 16 


DEANE’S 


AUTO SALE 


|A Car Given Away Every Night at 8:30} 


RADIOS FREE 
We Will Equip These Cars With Radio FREE 
Oakland Sedan—Packard Sedan—Nash Phaeton—Chrysler Sedan 
Many, many bargains are to be had from our large stock 


of Used Cars, all specially priced for this sale, which 
continues all next week 


$145 «Peerless Sedan 


Mash Sport Phasten ....3485 Dodge Senior Soden 4 Chrysler 70 Sedge 


Plymouth Coupe 


$876) Chrysler 75 Coupe 


Chewreket Coach 


DEANE MOTOR CORP. 


62-48 Water Street 
_ (Tene im on Our Radio Annes scements Over WNBF Deily) 


LOCAL RADIO ANNOUNCEMENTS, advertisements and offers of 

Free radio car equipment, together with a car free, every night at 

8.30 p. m., were features of a gigantic and successful used car sale 

staged by the Deane Motor Corporation, Chrysler distributor, Bing- 

hamton, N. Y. One of the company’s advertisements, reproduced 

herewith, illustrates completely the unique way in which the sale was 
put before the public 


It be- | 


is- | 


| realize 


; come to have that 
| tainable, 


| cisely 


The dealers whose names appear in the ad repre- 
Dodge, 


Chevrolet, 
Studebaker, 


Buick, Cadillac, 


Ford, Hudson-Essex, 


Packard, Chrysler and Cord-Auburna 


Green Cars Get 
Free Wash Jobs 
St. Patrick’s Day 


Milwaukee, Wis., March 20.— 
The Edwards Motor Company of 
this city observed St. Patrick’s 
day in a novel manner. The con- 
cern, which operates one of the 
largest service departments in 
this section of the country, 
offered a free washing jeb to 
every green automobile brought 
in on that day. The stunt clicked 
in fine fashion and the concern 
was swamped, not only with wask 
jobs on that day, but other 
service work as well, including oil 
changes and grease jobs. 


lubrication job you get 
anywhere—and for only $1! 

“A new and elaborate lubrication 
system representing the ‘last word’ 
in modern, scientific oiling and 
greasing equipment has just been 
installed in our service department 

“Every Chevrolet owners knows 
the importance of having his 
properly lubricated. Many do not 
that the Chevrolet chassis 
has thirty-three vital points which 
must be oiled and greased at reg- 
ular intervals 

“Obviously, 


cient can 


this is the place to 
done. Not only 
is our equipment the very best ob- 
but Chevrolet mechanics 
the only ones who know pre- 
when, where and how to lu- 
all these thirty-three vital 


are 


bricate 
points.” 

Then follows reference to the par- 
ticular motor oil used, calling atten- 


ition to a statement about it on the 
| inside pages of the latte 


r, which tha 
concludes: 

“May we-expect a visit from you 
soon? We know you will like our 


| service and we desire to become bet- 
| ter acquainted.” 


“Most of the jobs coming in now,” 
says Service Manager Sweeney, “are 


| those classified as ‘appearance jobs,’ 
| lubrication 
|kinds of repairs and adjustments 


the lighter 


work and 


| HINEY MOTOR CO. OPENS 


CHEVROLET DEALERSHIP 
Philadelphia, March 20.--The 
Hiney Motor Company has opened 


|}a new Chevrolet dealership at 5212 


Baltimore Ave. G. W. Hiney, the 
head of the business for the past 
three years, had been city sales rep- 
resentative for the Chevrolet Motor 
Company, Westmoreland and Stoke- 
ly Streets. L. V. Eckstein is sales 
manager, W. M. Bingham used car 
sales manger, and E. E. Summerfield, 
service manager. 


| which _ seasonal 


| file in the service department, 
|}a note is made every time he visits 
| the department, 


| start 
is checked over 


| out, 


| their 
i than laying the car 


| Probable 
| car are again inserted, with the nota- 


likely 





car 





oa 





Buick Dealer in Bridgeport 
Indexes Service Customers 


SYSTEM ATIC indexing of all 


service customers and following | 


up with fall and spring letters, in 
service needs are 


pointed out, has proven a successful 


business-getter for the Arthur L. | 


Clark Company, Buick dealership, 
of 2475 Fairfield Ave., Bridgeport, 
Conn., 
durtha, service manager. 

Each Buick owner has a card on 
and 


with data 
work was performed 

of the winter 
and a letter sent 
out to all prospects, outlining winter 
service needs and Offering to test 
the car for defects, free of charge 

This letter is individualized by 
‘hecking the record of work done 
on the particular customer's car, 
and inserting in the letter a list 
of service operations which might 
seem necessary, based on the record 
of work done in the past. 

In March another letter is 
Stressing the idea that the 
motoring season is close at hand 
and most owners prefer to have 
repair work done early, rather 
up for servic- 
the season has started. 
needs of the individual 


as 


what At the 


sent 


ing after 


tion that on the customer's last 
visit the mileage had been so much 
and in view of that fact it seems 
that such and such work 
necessary. 

“Do you realize that spring will 
soon be here and that when the 
motoring season opens you will not 
like the idea of laying the car up 
for repairs that will almost 
tainly be necessary? 

“We have been going through the 


would be 


according to Howard Bo- | 


to | 


season this file | 


cer- | 


service records on your model 
to see what it should need to put it 
taking the 


of which 


in shape for spring, and, 


mileage into consideration, 
last record was ‘ on 
it would be rea- 
that it would 


our 
sonable to 
need ; 

“We will gladly test your car and 
advise you, and we assure you that 
you will not be sold any service you 
do not need For this inspection 
we render no chargé Let us look 
It over 

“Also, remember 
workmen are Buick experts 
on nothing el and that our 
equipment of special Buick tools 
cannot be duplicated clsewhere, o« 
our prices either, our flat rates 


expect 


that all our 
-work 


se 


as 


| have recently taken a big drop 


“Last, but not least, don’t forget 
the appearance of the car. Maybe 
you need fenders ironed out, car 
touched up and renovated, perhaps 
refinished; all of which we can de 
right in our own shop at prices 
which are right 

“Don't get caught in the 
rush; have it fixed up now 

“Think it over. Very truly yours, 

“THE ARTHUR L. CLARK 
“COMPANY. 

Bodurtha, 
“Service Manager. 
desired, repair bills 
amounting to more than $50 may 
be financed on a convenient de- 
ferred payment plan.” 

Mr. Bodurtha describes the Clark 
system as having been particularly 
effective during the past two sea- 
sons. The policy is adhered tocare- 
fully and the index lists kept up to 
date, with the letters going out on 
schedule each year. 


sprig 


“Howard 


“P. S—If 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


HINGS are looking up! 


Get a good start along the road 


back to pr osperity! 


The wide ‘spread 


demand for higher quality, greater 


\ 


value and lower prices, opens up real 


{ 


opportunities for profitable business 


for Willys dealers. 


Write or wire for franchise particulars 


Withysbvertiand fac., 


Toledo, O. Willysverlaad, Lad., I 


‘oronto, Cate 


WILLYS 


A BIG SEX priced like a four 


A POWERFUT. 
A BRILLIANT 


HiGM@Ty . 6 
KNIGHT .«. « 


2 NEW WILLYS TRUCKS 
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Misstating Age of Car 


HERE has just been handed down by the Supreme Court 
of Montana a decision that has very direct interest to! 


the opinion being accepted as a precedent. 
The case in question concerned an 
covering a car which had been bought as a new 1927 model, | 


but which proved to be a 1926 production, repainted and 


E : | over ; 
automobile dealers everywhere, because of the likelihood of | Nash automobil 


HOFFMAN APPROVES 
BILL OF SALE ACT 


Trenton, N. J., March 20.—Passage 


Y NEWS, SATURDAY, MARC 


H 21, 1931 


| 


|| Contemporary Comment 


of the Grimm Bill of Sale Act to| 


regulate the transfer of motor vehe- 
cles, Harold G. Hoffman, commis- 
sioner of motor vehicles, asserts 
“will greatly aid” officials curbing 
the “stolen car racket.” 

The act, he said, would’ remove 
the belief New Jersey “is one of the 
best stolen car markets in the coun- 
try.” 

The bill would make mandatory 
on the purchaser of any motor 


vehicle submission of all title papers 
from the time the vehicle was first 


| sold, and an original bill of sale, to 


the mator vehicle commissioner 
within five days after the purchase. 
Hoffman said persons who pur- 


| chased stolen motor vehicles know- | 


ingly or under circumstances suf- 
ficient to put them on their guard, 
were no longer immune from prose- 
cution im New Jersey and that 
numerous persons were under in- 
dictment awaiting trial. 


HEDAHL MOTOR TAKES 
NASH DEALERSHIP 


Bismarck, N. D., March 20.—E. N. 


Hedahl, head of the Hedahl Motor | 


of Bismarck, will take 
local dealership for the 
e, according to an 
by the Northwest 
Company of Minneapolis, 


Company 
the 


announcement 
Motor 


insurance policy Nash distributor. Hedahl has been 
engaged in the automobile business 


at Bismarck for many years. The 


| display room and service station will 
| be located at the corner of 2d Street 


with the speedometer set back. The testimony showed that/and Broadway. 


the purchaser had bought the car believing that it was a 1927 
model. The deception was on the part of the dealer. The 
conditional sales contract had been assigned to a credit com-| 
pany, which had procured an insurance policy in the name| 
of the buyer. 

In 1928 the car was destroyed by fire and the insurance 
company then discovered the falsity of the statements made | 
in the application regarding the age of the vehicle. The com- 
pany canceled the policy. The purchaser of the car did not 
learn of the falsity of the statements until the case came to 


trial. 
The plaintiff contended that the statements were under 


sentations and not warranties, but the court held that under 
the Montana law “a statement in a policy of a matter relat- 
ing to the person or thing insured or to the risk as a fact is 
an express warranty.” The court then gave its opinion that 
the plaintiff's recourse, if any, was against the dealer who! 
sold the car under a false statement as to age. 

Dealers will be well advised to use the most scrupulous 


Cc. W. BULL JOINS 
FRANKLIN DISTRIBUTOR 


Syracuse, N. Y., March 2..—C. W. 
Bull, who recently disposed of his 
interests in the C. W. Bull Motor 
Car Company and who has been 
identified with merchandising of 
automobiles in central New York for 
more than twenty years, has been 
appointed to an executive capacity 
in the sales department of the 
Franklin Brockway Motor Car 
Company, Inc., Franklin distributor 
in central New York. 


RAY H. NORRIS NAMED 


DURANT DISTRICT CHIEF | 


Salt Lake City, Utah, March 20.— 
Ray H. Norris, who has been a dis- 
tributor for the parent organization 


of the Durant Motor Company in 


Kansas City of late and who has 
been associated with that company 
since 1925, has been appointed dis- 


trict manager for the Durant Motor 


care in making statements regarding the age of cars sold,|}Company of California in Utah, 


used or new. It is a simple matter in the somewhat confused 
condition that exists in regard to successive models to make 
a mistake, an honest one, that may vitiate an insurance 
policy. . 


‘ ; ‘ . 
Financing in January | 
| 


ERHAPS some of our readers may have missed the com- 
plete significance of the automotive financing figures 

for January which recently appeared in Automotive Daily | 
News. These statistics came from the Department of Com- 
merce and were based on reports from 454 financing 
companies. 
The figures submitted show that the reporting com- | 
panies financed during January a total of 165,419 vehicle | 
units, which compares with 166,151, in January, 1930, a 
negligible decline. The reduction in the number of new cars| 
financed, however, was just about in keeping with the reduc-| 
tion in production this January under last. New cars| 
financed this year were 59,346, as against 78,729 in January, 
1930. On the other hand, the number of used cars financed | 
in the first month this year totaled 101,690, compared with| 
81,012 in the same month last year. 
This confirms surveys which the Automotive Daily | 
News has been conducting through its correspondents in key | 
cities all over the country. Automobile dealers are still 
reducing their used car inventories. Undoubtedly, the gov-'! 
ernment’s payment of bonus allowances to our veterans is | 
now assisting in this movement of used stock, though, of 


course, it did not have any effect on January sales. 


The effect of this clearing out of used car stocks is 


going to be a readiness and ability on the part of dealers to | 
take advantage of the revival in new car buying when it | 
| 15- 


begins. | 


+. + * 
It was recently proposed in some state that the cost of 
maintaining a state police department be paid for out of the 


| 24-25—Trenton, N. J. 


20-23—Birmingham, Ala. 


28-May 


| 26-Oct. 


Idaho, Nevada, Montana and a part 
of Colorado. 


| COMING EVENTS | 


MARCH 

15-28—Los Angeles, Cal. Pacific 
Transportation Exposition. 

16-22—Los Angeles, Cal. Second Annua! 
Oil Equipment and _ Engineering 
Exposition. 

19-21—San Antonio, Tex. 
meeting, American 
Petroleum Geologists. 

Automotive Equip- 
ment and Parts Show. 

40-April 4—Indianapolis, Ind. Eighty-first 
meeting, American Chemical] Society. 

APRIL 


Milwaukee, Wis. Production meeting 
Society Automotive Engineers. 


Coast 


Sixteenth annual 
Association of 


11-13—Seattle, Wash. Washington Motor | 


Freight Association convention. 
11-19—Detroit, Mich. Aeronautical Cham- 
ber of Commerce convention. 
7—Milan, Italy. International 
mobile Salon. 


16-1 Auto- 
American Society 
of Mechanical Engineers, meeting. 
1—Atlantic City, N. J. United 
States Chamber of Commerce, con- 
vention. . 
MAY 
4- 9—Charlotte, N. C. Good Roads Con- 
vention. 
4- 9—Washington, D. C. International 
Chamber of Commerce, convention. 
9-Aug. 9—Berlin, Germany. Internationa! 
Garage Exposition 
15-14—Tulsa, Okla. American Petroleum 
Institute, first mid-year 
Mayo Hotel. 
16—Detroit, Mich. Society of Automo- 
tive Engineers, nineteenth aeronau- 
tical meeting, Book-Cadillac 
-29-—New York City. National Foreign 
trade Council. 
JUNE 
12—Chicago, Ill. Radio Manufacturers’ 
Annual Show. 
18—Madison, Wis. American Society of 
Mechanical Engineers, Oi] and Gas 
Power meeting. 
19—White Sulphur Springs, Va. An- 
nual summer meeting, Society of 
Automotive Engineers. 
-26—Chicago, Ill. American Society for 
Testing Materials, annual meeting 
SEPTEMBER 
2—Atlantie City, N. J. Annual 


15- 


8- 


29 


meeting, | 


meeting, American Electric Railway 
Association. 
NOVEMBER 
| 10-12—Chicago, Il. Annual meeting, Amer- 
ican Petroleum Institute, Hote) 
Stevens, 


proceeds of motor vehicle taxes. Talk about “seething the 
kid in the mother’s milk.” The motorists are to pay for the 
upkeep of those who sass and oppress them. Thank you, we 
won't take any of that in ours. 


ROSPERITY is not a thing that comes like the dawn 

with the rising of the sun; it comes as a definite result 
f ‘“‘mob psychology.” 
When the least-resistance mob of order takes, who 
| prospered in the name of salesmanship during the last three 
|or four years before late 1929, either get changed or change 
| themselves into enthusiastic, constructive ‘“‘reason-why™ 
| salesmen, the first step will be taken toward “the dawn of 
|the new prosperity.” Too many business men are supinely 
| waiting for the dawn of the kind of prosperity that we had 
in 1927 and 1928. When they get over waiting for least-' 
‘resistance, get-rich-quick business management, and start 
| doing something intelligently and aggressively toward build- 
| ing a newer and saner prosperity, business will get better 
| with a rush. 
In the automotive industry, at least, the engineer, the 
| designer and the manufacturer have done their part in giv- 
|ing us newer, better and lower-cost products than we have 
| ever had before. When salesmen wake up to the new oppor- 
| tunities, there will soon be a flock of new prospects and cus- 
‘tomers for every automotive merchandiser in this country. 
And now comes the moral of the story: Owners, man- 
/agers and salesmen of wide-awake automotive electric sta- 
‘tions can take a leaf from the sales book of tomorrow and 
| start today asking their customers to buy, and giving them 
' good reasons why they should buy. When owners are for- 
| gotten by automobile salesmen who do not ask them to buy: 
|a new car, then that owner who still drives his old car 
| becomes a mighty good prospect for any-kind of maintenance 
repair station. Particularly does he need the highly intelli- 
| gent, specialized kind of service that is necessary to keep the 
| most vital part of his car in good operating condition—the 
electrical and battery system. 
This ought to mean especially good times for wide- 
| awake electrical and battery service station operators and 
salesmen to advertise to car owners—with penny postcards, 
if nothing more. It ought to be an especially good time for 
live salesmen to call on fleet owners, transportation com-: 
panies, large industrial owners of salesmen’s cars, bus oper~* 
ators, taxicab companies, and any one else who is now trying 
to stretch out the serviceability of an automobile over an 
extra year or two. Ask them to buy, and see what hap- 
pens !—Field Facts of Automotive Electric Association. 

a2 * o 
VERY one who consumes or produces iron and _ steel 
scrap undoubtedly welcomes the efforts that have been 

made by the Institute of S¢rap Iron and Steel during the 
three years of its existence to place this industry upon a basis 
of sound and straightforward business practices. The steel 
industry in particular, which buy#millions of tons a year of 
old material, has cause for thankfulness that this hitherto 
uncontrolied and highly individualistic business has come 
under the guidance of a national organization whose aims 
and purposes, as outlined at its third annual convention at 
Cleveland last week, are to establish trading in iron and steel 
scrap as nearly beyond reproach as can be. 

No group of business men could have undergone more 
| critical self-examination than did these scrap men at their 
recent meeting. There was no attempt to condone the faults 
of the past, but rather a desire to escape as hastily as pos- 
sible from the stigma which has attached to questionable 
methods. 

The scrap industry seems to exhibit a sincere desire to 
purge itself of anything which may have brought it into more 
or less ill repute. It seeks to escape from the heritage of the 
“junk complex,” which has been fixed in the public mind for 
a generation; it avowedly recognizes the value of public opin- 
'ion and wishes to cultivate it; it wishes to get rid of elements 
which cannot or will not conform to the program of uplift 
| it has set for itself. 

“We want to know,” said Benjamin Schwartz, director 
general of the scrap organization, “that we are surrounded 
by men who desire to stay in this business and who wish to 
'make out of it a respectable and profitable one.” : 

Saying also that “it is too much to expect that a whole 
generation of cut-throat competition and confiscation should 
change overnight, or even in three years,” Mr. Schwartz held 
out hopes for a brighter era for the scrap iron industry if it 
hewed to the line of a high plane of business conduct, but 
predicted that it may go back to “its horses and wagons” if 
the old policies were continued.—Iron Age. 
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| PLANNING BIG ADDITION 
TO FORD LONG BEACH PLANT 


Long Beach, Cal., March. 20. 
(UTPS).—Plans are progressing for 
|the building of a large addition to 
; the Ford Motor Company plant at 
Long Beach, for which the company 
some weeks ago purchased an ad- 
ditional thirty-three acres of land 
| adjoining its present property. The 
new addition, it is understood, will 
be built on the east side of the 
present, buiidings and will be used 

y pressing plant. 


FRANKLIN DEALERSHIPS 
NAMED IN BUFFALO, N. Y. | 
Buffalo, March 20.—Norman B. | 
Healy, recently appointed special 
territory representative of the Os- 
tendorf Motor Car Company, an- 
nounces the designation of the fol- 
lowing as retail Franklin dealers in 
the Buffalo suburbs, as indicated: | 
| Lancaster, Theodore Suess; Delevab, 
Jay Titus; Kendall, Shaw & 
Evans; Westfield, Grape Belt Mo- 
tors Company; Port Allegany, Pa., 
Scherér & Carlson. 














Making Coal ‘Deliveries Profitable. 


C. M. REPORT EMPHASIZES NEED | 
FOR GREATER CARE OF 
EQUIPMENT 


The following survey of the coal delivery field was conducted by the 
General Motors Truck Company of Pontiac, Mich., with the idea of | 
determining reasons for, and reducing excessive costs in this operation. 
The results of this survey are appearing serially im Automotive Daily 
News, through the courtesy of the General Motors Truck Company. The | 
complete text of this report is available at all General Motors Truck 
Company dealerships. 


HE examples of truck abuse, cited in the foregoing 

installments, are far from being unusual. But excessive 
repair cost can readily be reduced by organizing maintenance | 
and control on a systematic basis. It is safe to say that the 
majority of needless repair costs, which are all too frequent | 
in the average coal fleet, can be eliminated if every coal 
dealer will take these two steps: 

1. Develop a simple but effective ° 

maintenance program. when 


2. Exercise close control over ex- | needed. ee 
cessive overloading. A simple system like this will en- 


' able the office to check mileage 
Establishing a Regular Maintenance | and keep close track of trucks that 
Schedule 


| need maintenance or repair service. 

Maintenance methods have been Avoiding excessive repair expense is 
discussed so much that the average largely a matter of being fore- 
truck operator seems to feel that | 





repair or maintenance is| 





handed in catching troubles before 
they become serious. 

Guards Against Overloading 

No single factor in coal truck op- 
| eration causes so much excessive re- 
pair expense as does overloading, | 
| especially on light-duty trucks used 
|for two and three ton loads. Time 
}and again, during the investigation, | 
|dealers reported excessive repair | 
|costs on light-duty truck equip- 
}ment. And in almost every case, 
| the excessive cost was traceable to 
overloading. 

It is true that you can overload 
and the truck will carry the load. 


OVERLOADING REDUCES TIRE LIFE 


10%, overloads reduce tire life 17% 
, 15 1, ” ” ” 25%, 
25% 35% 
30%, 41% 
40%, 490%, 
50%, 65%, 


systematic maintenance is a com- 
plex problem. On the contrary, the 
problem is simple. It involves only 
two main factors: 

Establishment of routine main- 
tenance and inspection on a fixed 
mileage basis. This means oiling, | 
checking battery and changing 
crank case oil at fixed mileage in- | 
tervals—preferably 500 or 1,000 miles. | 
Also greasing and mechanical in- | 
Spection at proper intervals, as de- 
termined by the service manua! of | 
the manufacturer of the truck. 

Establishment of a procedure for | 
getting this routine under way. 

The best guide to the mileage in- 
tervals at which each truck should 
be brought in for routine mainten- | 
ance and inspection is the manu- | 
facturer’s service guide on his own 
trucks. Getting the routine into 
actual operation, however, is the} 
point at which most dealers find 
difficulty. By far the most effec- 
tive’ method is to have drivers make 
daily reports. But getting drivers | 
to..make daily reports is a matter | 
of making the reports as simple as | 
possible and then insisting on their | 
routine use at a given time of the) 
day. One of the simplest and most | 
effective schemes found in actual | 
operation is illustrated by the forms | 
om this page. Note that the driver's 
report contains all the necessary in- 
formation, and yet requires little or | 
no, effort or writing on the driver’s|It is equally true that overloads 
part to fill it out. The maintenance | would be profitable loads—if they | 
and inspection schedule itself is kept | did not harm the truck, bring on 
by the dispatcher, whose responsi- needless repair costs and shorten its 
bility it is to watch mileage and useful life. But the fact is that 
see that trucks are sent to the shop consistent overloading, nine chances 


OFFICE CARD 


DRIVER'S CARD 


Truck No _ Date 3-24 


INSTRUCTIONS TO DRIVER 


* Take truck to garage for: 
Battery inspection 
Oil change 
Oiling and greasing 
Mechanical inspection 
leans 
Repairs shown on Shop Order ALE 


Put an X beside any of the above instruc- 
tions that you failed to carry out this 
morning. 


DRIVER'S REPORT FOR TODAY 


Speedometer: OUT__34 2 sf7... 
a ae 
Gas put in_72 gallons 


Oil put in__4e__quarts 

Engine running smoothly?__-£46__ 
Anything loose on truck?__ ##0___ 
Brakes O. K.? 

Dump mechanism O. K.? 

Truck should go to shop for: 





a 
0 
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MAINTENANCE SCHEDULE TRUCK No.“ Month/< 


Standard requirements: Change oil every_X 22 miles. Oil and grease 
every_Z00Q miles. Mechanical inspection every_ 2222 miles. Wash 
when needed. 


Schedule for This Month 


> 


Oil and grease 
chassis at: 


Mechanical in 
spection at: 


Repair Record 


out of ten, 
results. 
cases to purchase trucks with the 
' full 
| operate them over 


a. a 


507% OVERLO 
LOWANCE PROVIDED BY __ 


FACTOR OF SAFETY 


FULL LOAD 


—NWARVIANOOO 


will produce these cost! | 
It is far less costly in most 


need, and | 
free | | 


rated capacity you 
a long life 


STANDING | RUNNING | OVER BUMP 


One reason why overloads harm axles 


from excessive repairs, 
take chances on overloading. 
‘combined cost of labor, 
time and lost service will soon eat 
up more than the difference in the | 


7 


original cost of slightly heavier 
equipment. 

All trucks are engineered to a 
certain capacity. To be sure, each 
part of the truck is built with a 


reasonable factor of safety, but 
that factor has a definite function, 
which should not be abused. 

For example, an axle shaft de- 
signed to support a load of 2,000 
| pounds, may have a safety factor 
of 10. That means it would be 
capable of supporting 20,000 pounds 
| Standing still. 
| But the allowance provided by 
| the factor of safety is designed to 
| withstand the heavy stresses en- 
countered in ordinary operation. 

What often happens is shown by 
the black line on the c‘.\art here- 
with. With the axle bearing its 
correct full load uf one ton, the 
| truck strikes a bump, which may 
|; multiply the stress of the load as 
|much as eight times, thus subject- 
ing the axle sheft to an impact of 
eight tons. But that impact, as 
| the chart shows, is _ Stul below the 


than it is to 
The 


parts, idle 


(C ontinued on Page 10) 
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‘Recent analysis 


veveals new openings jor the 


CADILLAC-LASALES® 


FRANCHISE 


( wo Cadillac Motor Car Company has long been 


/ pledged to a policy which permits for every 


Cadillac-LaSalle dealer a profic commensurate with 


his investment. 


Recently Cadillac embarked upon a new manufac- 
turing program which gives new emphasis to 
this policy. The ultra-luxurious Cadillac V-12 and 
V-16 were added to the Cadillac family~ while 
prices on the LaSalle and the Cadillac V-8 were 
lowered to reach a vast group of buyers previously 
unable to own a Cadillac product. In fact, Cadillac- 
LaSalle dealers can now meet the requirements of 


every buyer paying $2195 or more for his automobile. 


A careful survey of Cadillac-LaSalle’s expanded 
market, undertaken in connection with this new 


program, not only reveals new profit possibilities 


MOTO 


Detroit, Michigan 


CADILLAC 


28 ee. 


R 


r 


for present Cadillac-LaSalle dealers—but proves that 
a few additional communities will now profitably 


support a Cadillac-LaSalle dealership. 


All aspects of these communities have beea 
analyzed: their profit potentialities, capital require- 
ments, and che form of agreement best adapted to 
each. Only those communities have been listed 
which promise the high commercial standing and 
good financial return which holders of the Cadillac- 


LaSalle franchise are expected to enjoy. 


To business men with the proper qualifications, 
these newly available communities represent an 
opportunity co join one of the oldest and most 
respected dealer bodies in the automotive industry. 
information are invited to 


For additional you 


write directly to the Cadillac Motor Cac Company. 


CAR COMPANY 


Oshawa, Canada 


MOTOR S§ 
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February Car 


Sales Hold 


Close to January’s Level 
In Rocky Mountain States 


EW YORK, March 20.—Retail 
sales of new 

the Rocky Mountain region in Feb- 
ruary held close to the January 
level, but continued to be well under 


a year ago, according to the regis- 


passenger cars in| 


{with the month of 
last year: 


ARIZONA 


corresponding 


1931 
423 
395 
818 


872 
944 
1,816 


January 
| February 


Totals 


tration returns for the month from | 


the five of the seven states in that 
area. 

The five states of Arizona, 
Montana, Nevada and Utah repor- 
ed total new car registrations of 
2,160 in February, as against 2,254 in 
the preceding month, a falling off 
of only 4 per cent., and comparing 
with 3,705 in February of last year 
a decline of 41 per cent. This rate 
of decline from 1930 was somewhat 
Jess than that of January, and as a 
result the decline for the first two 
months was cut to 44 per cent. The 
two-month total for the five states 
was 4.108, as compared with 7,399 
year ago. 

Registrations in Arizona last 
month were 395, as against 423 in 
the preceding month, off 6 per cent 
and compared with 944 in February 
of Jast vear, a decline of 58 per cent 
For the first two months of the vear 
registrations in this state were 818 
as compared with 1,816, off 55 per 
cent 

Idaho sales in February were 386 
as against 568 in January, off 32 pe 
cent., and comparing with 787. off 
51 per cent For the first 
months. sales were 954, as against 
1,502 in the corresponding period of 
Jast year. off 33 per cent. 

Montana reported February regis- | 
trations of 748, as against 767 in 
the preceding month, off 2 per cent., 
and eomparing with 915 a year ago, 
off. 18 per cent. For the first twe 
months, Montana _ registrations 
tetaled 1,515, as compared with 1,- 
987 in the corresponding period of | 
1930, off 23 per cent. This was the | 
best record made by any of the re- 
perting states in this section of the 
country. 


a 


Nevada sales last month were 132. | 


190 in January, 
and comparing with 412 
a year ago, off 52 per cent 
Utah was the only one of 
States to report an_ increase 
February sales over January. 
total for last month of 499, com- 
pared with 306 in January, up 63 
per cent.. and with 647 a year ago, 
off 24 per cent. 
period. registrations in this 
were 805, as compared with 
last year, oif 40 per cent. 
Following are the new car 
trations in the five reporting Rocky 
Mountain states for the first two 
months of this year, as compared 


Do You Want Coun- 
ty Registration 
Figures? 


as against 
per cent., 


the 
In 
The 


NY one desiring names 

and addresses of new 
passenger car buyers by 
cities, towns and counties 
may procure them at nom- 
inal eost through the Service 
Department of Automotive 
Daily News. 

In addition to the passen- 
ger car service mentioned 
monthly, reports by counties 
may be purchased, giving 
the number of each make in 
each county. Similar re- 
ports are available for com- 
mercial cars, except the 
names and addresses of 
purchasers. 

Whatever service you 
want regarding the sales of 
passenger cars or trucks, we 
believe it will be to your 
advantage to get in touch 
with our service depart- 
ment. Dept. S, Automotive 

Daily News, Graybar Bldg., 
New York city. 


Idaho, 


two | 


off 30) 


For the two-month | 
state | 
1,337 | 


regis- | 


715 | 
787 
502 


568 
386 
954 


January 

February 
Totals 

767 


748 
1,515 


January 072 
February 

Totals 987 
190 
132 


322 


January 
February 
Totals 


757 


January 306 690 


February 499 647 | 
Totals 805 1,337 


Among the eading cars in these 
states in respect to sales, only one 
showed a gain in February over the 


Alabama 
| Arizona 
Arkansas 
Delaware 
Florida 

| Idaho 

| inois 
Maryland | : 
| Mass. | 
| Minnesota | 


| Missouri | 
Montana | 
Nebraska | 
Nevada | 
N. Car'lina| 
N. Dakota | - 
Ohio | . 
Oregon | 
Penn. | 
Rh. Isle. | | 
S. Ca’lina | 
So. Dakota] ~ 
Utah 
| Vermont 
Virginia 
West Va. 
Wisconsin 
D. of Col. 
Totals 
| Ala., °30 
Ariz., °30 
| Ark., "30 
Del., °30 
Fla., °30 
| Idaho. 
HL. °30 
| Md., °30 
| Mass., 30 
| Minn., °30 
| Me., *30 
| Mont., ’36 
| Neb., ’30 
Nev., 30 
N. C., 30 
N. D., 30 
Ohio, ’30 
| Ore., '30 
| Penn., '30 
| R. 1, °30 
S.C.,’30- 
S. D., ’30 


Utah, ’30 


"30 


12) 
Va., 72| 
w. Vas 30 | 


Wis., ~ 132 
D. of — aa) a. 
Totals, ’30 } 3264| 
“Not in production at that time 


1930 | 


915 | 


343 | 
412 | 


— 
le 
"3 


28| 
8] 


| corresponding month of last year. 


| This was Chrysler, with registra- 


| tions of fifty-one, as against forty~ | 
nine. 
Five makes out of fourteen cars 


| Willys 


among the leaders showed increases | 


the preceding 


in February over 
| month 
against 110; Chevrolet, with 790 
| against 723: De Soto, with 34 against 
132: Essex, 52 against 40, and Olds- 
|mobile, with 35 against 21. 
Chrysler sales of fifty-one in Feb- 
ruary, compared with fifty-two in 
ithe preceding month, while Dodge 
| registrations, amounting to 73, were 
| only two below January. Nash, with 
forty-six, also was only two under 
ithe preceding month, while Willys, 
with thirty-three, was three away. 


| Following are 


“| trations of some of the leading sell- 


jing cars in the Rocky Mountain 
| region last month, as compared with 
January, 1931, and February of last 
year: 

Feb 
1930 
143 
909 

49 
63 
115 
108 
1,462 
71 
30 


Jan 

1931 
110 
723 
52 
32 

75 

40 


Feb. 
1931 
Buick 113 
Chevrolet 
Chrysler 
BIG BOC. ccrcccsce 


Ford 
errr ere 


Oakland .... iv 


They were Buick, with 113 | 


} 


| struction 
|garage at 9th and Franklin Streets | 


x) 
55 
106 
101 
62 


21 
52 
59 
69 


35 
- 38 
44 
51 


Oldsmobile . 
|Plymouth . 

| Pontiac eoteces ° 
Studebaker 


25-STORY GARAGE FOR 
RICHMOND IS PLANNED | 
Richmond, Va., March 20.—Con- 
of 


lis assured by the successful financ- 


the aggregate regis- | 
|W. Newman, 


} 


705 | 
48 | 


ing of a similar project in Washing- 
ton, D. C., according to R. T. Lips- 
comb, industrial engineer, who has 
drafted plans for both. A charter 
for the Kent Automatic Garage and 
Washington Market Corporation, 
with a maximum capital of $1,000,- 
000, has been granted by the State 
Corporation Commission, 
of Versailles, 
named as president. The 
was secured by Joseph C. Fusco, 
Richmond, who will be interested in 
the operation of the garage feature 
of the project. 

GETS AUBURN DEALERSHIP 

Atlanta, Ga., 
Bird, formerly manager of the Lin- 
coln division of the Ford Motor 
Company's branch here, has organ- 
ized the Bird Motor Company and 
will handle Auburn and Cord auto- 
mobiles in Georgia and surrounding 
territory, it is announced. 


36 | 


a 25-story automobile | 


with John | 
Ky.., | 
charter | 
of | 


March 20.—Stewart | 





CHANCERY couRT UPHOLDS 
RULING ON N. J. BUSES 
Jersey City, N. J.. March 20— 
Vice-Chancellor Fielder has dis- 
| missed an order to show cause is- 
| sued to the North Boulevard Trans- 
| portation Company against the 
|Hudson County Park Commission 
| to prevent the group from inter- 
fering with the operatjon of four 
buses on the boulevard line. The 
board ordered the buses to suspend 
operations because their 5 per cent. 
tax had not been paid to the 
municipalities through which they 
operate. 


MULLINS for 
STAMPINGS 


Quality—Service—Price 
PiUAR LMC E Ve Cae Them Mel tg 


SOMO ZC ee tt malas hia 
District, Main Office and 
Works, Salem, Ohio. 


BRANCH OFFICES: 
332 S. Michigan Ave. 
fortis) 4a Ute 
7-252 General Motors Bidz., 
Orsi a Michigan. 


CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Pelk & Co. of Detroit, with the exception of Ilinois, which are supplied by the Robinson Advertising 


Chevrolet 
Chrysler 
De Soto 


367 | 
122} 
261 | 
103 | 
667, 
149 | 
2569 | 
722 | 
951 | 
650, 
3485 | 
301 | 
945 | 
42 | 
571 | 
281 | 
2215 | 
359 | 
2479 | 
153 | 
436 | 
406 | 
176 | 


21| 
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Some of this data has 


been published previously, but it is 


Returns for today: Arizona, Arkansas, Massachusetts, 


Franklin 


482, 
53] 

aT] 
35] 


en 


18 | 
43 | 
<7 
52 | 
10] 
221 | 
20 | 


aT 
25 | 


24] 
39] 


~ 214 11| 


62 | 
1401 | 
338, 
1050] 


21680 | 
733 | 
235 | 
482 | 
120 | 
1172 | 
2314 

3416 | 
855 | 
1205] 
774 | 

4011 | 
244 | 
1207 | 
59] 
639 | 
193 | 
3046 | 
733 | 
2977 | 
242) 
424) 

| 555] 
140, 

| oly 

1020) 

424| 

1178 | 


124 
52 
165) 
16) 
47| 

9 
49| 
i 
192) 
438) 
292) 
26) 
~ 16) 
; _21| 


~ 252| 
26 
238) 
50 





9 
~ da 
—F 
-—* 
a 25] 

Sal 


"7 

| 

ne oe 
a 
-_—... . 
. 

T 

] 


—— 
NM aca 


1 


2| 2380 


180} 26656] 1658 61| 1445) 


* ae 


280 | 
346} 


21 aan 
=o 
26 | 


—? aaa 


6] 
116 | 10 
43 | 1 
148 | 13 
4 
331 
—;, 
~ 8 
7 

7 
10 
15 
105} 
ay 30! 
44 
29 


2318 | 
23 | 
19 | 
58 | 
1| 
65 | 
29 | 


2191 
a 
5253). —«3:7 
1087; «18 
2142; Ss 36 
1581; 3 
5517 25) 
355, 2s 
1740; «SY 
im té‘ésd 
1283) 
— 
~ 5378) «93 
1119) 11} 
4896) 


117| 

~ 37 
~ 292! 
~~ 107| 
~ 410 
83 
373) 
21) 
59} 
24| 
62| 


“a7 
238) 

43] 
310| 168) 
29} —s«:16 
106] 27 
12 | 11 
87 | 10| 
14] 


17 18) 
118; «5 14| 
68} 
_ 136 ~ §14| 
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24 | 6| 22} 
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me 
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2, 
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16| 12). ~=«25j j TiS) 58] 580} CO a 2a 
990} 


2606 | 3395} 42787) 337 
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Hudson 
Hupmobile 
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OLDSMOBILE SALES 
IN FEBRUARY JUMP 
87%, OVER JANUARY 


New York, March 20.—The sharp | 

wpturn that took place in retail | 
sales of Oldsmobile cars in January 
carried over into February, accord- 
ing to the registration returns from 
twenty-six states and the District of 
Columbia. 


The Oldsmobile registrations in 
these states for February amounted 
to 2,008, as against 1,074 in the same 
states in the preceding month, 
gain of 87 per cent. 

Oldsmobile 
close to the level that pre 
year ago, the in these 
comparing with 2,200 for the 
states in February, 1930, a decline 
of only 8.7 per cent., against a 
falling off by the entire industry of 
around 30 per cent. 

For the first two months of this 
year Oldsmobile sales in these states 
amounted to 3,082, as against 3,711 a 
year ago, a decline of 17 per cent 
The rate of decline in February from 
a year ago was substantially lower 
than in January 

Registrations of the Oldsmobile in 
eight states and the District of Co- 


a 


vailed a 


sales states 


as 


REGISTRATION STATISTICS, FEBRUARY, 1931 


Service, Springfield, lil. and New 


Sales continued to run} 


same | 


lumbia in February of this year| 
were in excess of those of the corre- 
sponding month of last year. 

These states were Delaware, with | 
15 sales. against 8 a year ago; Ili- | 
nois, 355 to 270; Massachusetts, 137 
|to 124; North Carolina, 27 to 24: | 
|South Carolina, 14 to 11; De ane) 
137 to 29; West Virginia, 35 to 3 
Wisconsin, 161 to 99; and Castries 
| of Columbia, 55 to 43. 


In the first two months of this 
year Oldsmobile sales were in ex- 
cess of those in the corresponding 
period of last year in five states and 
the District of Columbia, as follows 
Delaware, 18 to 12; Illinois, 538 to 
513; Massachusetts, 246 to 196; 
North Carolina, 58 to 56: Wiscon- 
Sin, 258 to, 210, and Dist: of Co- 
llumbia, 99 to 58. 
Following are 
new Oldsmobile cars in the twenty- 
six states and the District of Co- 
lumbia for February, compared 
with the corresponding month of 
last year and January of this year 
Feb Feb. 

1931 1930 

Alabama i 5 1: 3 
Arizona 7 2" 


ar | 


ict 


the registrations oi 


as 


Jan 
1931 


| Arkansas ..... 3 ri 


Delaware 8 < 
Florida 44 34 
eer 11 3 
Illinois 270 183 
Marvland 50 18 


Jersey, which are furnished 


given here complete for the convenience of our subscribers 
Minnesota, Missouri, Nevada, South Dakota and Vermont 


Oakland 


Marmon 


Alabama 
Arizona 
Arkansas 
Delaware 
Florida 
Idaho 
Hinois 
Maryland os? 
Mass. Ss 
Minnesota | 
Missouri | 
Montana | 
Nebraska | 
Nevada | 
N. Car’ lina} 
N. Dakota . 
Ohio | 
Oregon | : 
Penn. | 
| 


Rh. Isle. 
S. Ca'lina | 
Se. Dakota| 
‘AUtah | 
Vermont | 
Virginia | 
West Va. | 
Wisconsin | 
D. of Col. 
Totals | 
Ala.,"30 | | 
Ariz., °30 aa 
Ark.,’30 |: 
Del,’30 | | 
2 40, 
cs 9 
| _— 
a a 43) 
145 
40| 
191; 
19} 
27| 
14) 
a” an 


Fia., ’30 ~~ 15) 
she. "30 2| 
mi, ~ 106; 
Md., 3 9} 
Mass., ’30 a 25 
Minn., "30 | 5 
Me., 30 


= a 
8 
Neb., '30 5| 
Nev., °30 
N. €.,°30 
N. D., °30 
Ohio, °30 160) 157| 
On 25; ~«-25| 
~ 223, —s«i146| 
; —F 
ee 
= 


73) 
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+ 
—— 
—a— 
~ oops] 
17 23) 
1472} 


W. Va., "30 


Wis.,’30_ 


Tetals, ’30 | 


~ 44) 


” Fo 


16| 4 


371] 


~ 71] 


i 
21| 


1005{  2258| 


Packard 
Peerless 
Plymouth 


—,— 
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45 
2 
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North Carolina 
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states for the first 
this year, as com- 
sponding period 


2.008 


are 


Totals 
Following the 
totals in these 
two months of 
pared with the corres 
of last year: 

1931 1930 
Alabama 24 
Arizona ; 41 
Arkansas § 9 
Delaware 12 
Florida 69 
Idahe 23 
Illinois . 513 
Maryland 92 
Massachusetts ... 196 
Minnesota 95 
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1931 


Missouri 
Montana . 
Nebraska . 


North Carolina... 
North Dakota 


Oregon 

Pennsylvania 

Rhode Island 

South Carolina 

Utah 

Vermont 

Virginia 

West Virginia......... 
Wisconsin . 

District of ¢ ‘olumbia 


Totals 


SEATTLE HAS SPECIAL 
EXHIBIT OF FORD CARS |; 

Seattle, Wash., March 20.—A spe- | 
cial downtown Ford exhibit is now at | 
the Bon Marche building (old loca-} 
tion), being conducted by Wm. O.} 
McKay Company. Twenty new Ford 
models are on display. Ford mov- | 
ine pictures are being offered for 
entertainment. This is a one-firm 
auto show. Due to the central loca- 
tion downtown, the company is get- | 
ting a big drop-in visitation by pros- 
pective buyers. The recent Ford 
automobile show was conducted in 
this building and drew an attend 
ance of 203,000 
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Bipartisan été wowed 8 


| Enthusiastically- 


Received at all 


1931 
Auto Shows 


THE NEW 


| 
VERTICAL 


PINES 


AUTOMATIC 
WINTERFRONT 


with instantaneous 
closing device 


HOUSANDS of car owners 
and new buyers were en- 
thusiastic over the Pines Auto- 
matic Winterfront displayed at 
the various 1931 Automobile 


| Shows throughout the country. 


After seeing the new vertical 
style shutters and the new in- 
stantaneous closing device, they 
agreed that the new Pines Win- 
terfront is the best that has ever 
been put on the market. 


To dealers this means that 
the new Pines Automatic Win- 
terfront is easier to sell than 
ever before. It means that Pines 
Winterfront is the 
sory 


ideal aceces- 
to maintain profits right 
Since the new low prices 
many deal- 
ers are showing the biggest 
Pines sales in their history, 


now, 
have been in effect, 


There is money to be made 
selling Pines Winterfronts in 
your community. No doubt 
about it! 

If you do not sell Pines Auto- 
matic Winterfront, get in touch 
with your nearest Pines distrib- 
utor. His name will be sent to 
you on request. 


NEW LOW PRICES 


Small Size Large Size 
Now Only Now Oaly 


*10'*20 


a 


PINES 
WINTERFRONT 
COMPANY 


1151 N. Cicero Avenue, Chicago 
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WEEKLY BUSINESS INDICATORS 


SURVEY OF CURRENT BUSINESS 
UNITED STATES DEPARTMENT OF. COMMERCE 


DATA PLOTTED, WHERE AVAILABLE FOR WEEK ENDING MARCH 14,1931 
WEEKLY AVERAGE, 1923-1925, INCLUSIVE-100 


BITUMINOUS COAL PRODUCTION 





LEGEND 


O—0—0—_0—0—o—0 1930 


1931 
PETROLEUM PRODUCTION meas AVERAGE) 
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FREIGHT CAR LOADINGS 
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RFI ATION To WEEKLY AVERAGES 1928-1930 PER WEEK SHOWN. @ RELATIVE TO 19267100 nt 


INTER ASTATE BU SE Ss GE : 4 Transit 


Company by Rutherford | | municipalities betwee n Paterson and| motive supplies concern - here, has | NEW FORD DEALER 
MUNICIPAL PE RMITS | | Borough Council. Similar permission | Weehawken. launched an expansion program by Tacoma, Wash., March 20. — 
Trenton, N. J., March 20.—Per- | whieh must be approved a in os eee fo ee - — ee nae ae — 
tinal . 2 acre tract for use as a new auto/central Ford dealer here. His m, 
oe fon to carry intrastate passen-| 5 4+¢ Board of Public Utilities Com- EXPANSION PROGRAM salvage yard. The company does aj which will be known as the Arthur 
gers On its Paterson-New York bus| missioners, was granted by Union| Joplin, Mo., March 20.—Waters | jarge business in new and used parts} Espeland Motors, will be located at 
line was granted the Inter-City | City, and will be sought from other} Auto Parts Company, growing auto-| in this district. f Sout 6th and nme Stréets,' 
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Motor Bt Bus Maintenance 


By GEORGE HINDS 
Superintendent of Maintenance Detroit Motorbus Company 
The following is a paper presented and the conditions under which it 
before the March meeting of the! has peen operated. 


Chicago section Society of Automo- 
tive Engineers: 


With a fleet of 393 buses operat- 
ing from five garages and covering 


approximately 13,000,000 miles 4 
year, tthe Detroit Motorbus Com- 
pany is endeavoring to give service 
to the people of Detroit. 

A service of this nature calls for 
a maintenance system which a: all 
times must be adequate, efficient | 
and economical 
based on “Eternal Vigilance” as well 
as records. 

Each bus is scheduled for inspec- 
tion at every 2,500 miles of operation 


and placed over well lighted pits for | 


this purpose. The history of the bus 
at this time enables the foreman to 
determine the amount of work nec- 
essary to put the vehicle in first 
class condition. Such histories are 
recorded on the inspection sheets 
from the driver's written defect re- 


ports and confirmed by the night | 
A story is told in this| 
history to warrant the changing of | 


inspector. 


any or all units which compose the 
chassis, or repairs, 
the origina] units. At this inspec- 
tion, every unit is examined and ad- 
justments made if necessary. En- 
gine oil is changed, and the old oil 
stored in barrels ready for reclaim- 


ing (the amount of-reclaimed oil per | 


year averages about 10,000 gallons). 


All chassis units are thoroughly lu- | 
bricated. Generators are taken off | 


at every second inspection and sent 
to the main repair shop to be 
cleaned, examined and repaired if 
mecessary. Bearings are packed in 
grease, oil is not necessary between 
inspection periods. Generator rec- 
ords reveal this procedure to be the 


most efficient. Air compressors, like | 


generators, are also sent to the main 
repair shop, and spare units take 
their place. The bus body and all 
electrical equipment is subjected to 
a close examination, and during this 
procedure the body is washed in- | 
side and out with soap and water, | 
this being the only period when | 
soap is used on the body, and great 
care is exercised not to injure the 
panel work. If good maintenance 
practices are exercised at the gen- 
eral inspection, it is only natural 
to assume the chassis always re- 
mains in first class condition, and 
there should be no reason for what 
is known as an annual overhaul (a 
systema used by the London General 


Omnibus, and made necessary by | 


law). This being the case, the body 
is the governing factor for the com- | 
plete overhaul which may take place | 
in periods ranging from two to five | 
years, according to the locality in | 
which the bus has been operating | 





a system which is | 


if necessary, to| 


Each bus hasacomplete job every | 
year and partial paint jobs in cases | 


of accidents. A spray booth capable | 
| of turning out two complete single | 
| deck buses in the eight-hour day is 


| always occupied. Accidents to buses | 


; where the damage exceeds $50 are 
| photographed and a special card is- 
|sued to segregate costs. This pro- 
cedure has proved invaluable in set- 
tling disputes. 

Buses subject to complete over- 
hauls are sent to the main repair 
|shop, a building occupying an area 
of 38,000 square feet, equipped with 
tools and machinery to handle all 
classes Of work, and departments, 
such as electrical, tinsmith, black- 
smith, welding, engine, transmission 
pipe fitting, upholstery, sign making, 
painting and storerooms. In this 
main repair shop the body and 
| chassis are required to dissolve part- 


nership and proceed down their own | 


respective line, undergoing repairs 
of a major character, to be united 
again with either a new or repaired | 


body, before entering the spray 
booth. 
| During the past two years we 


|have found it necessary to make 
288 bus bodies, the majority of which 
were twenty-nine passenger capac- 
ity. The ages of the bodies scrapped 
ranged from 312 to 8 years, but 
during these periods partia] over- 
hauls had taken place. Bodies | 
Scrapped at three and one-half years | 
| can be attributed to having been | 
made with unseasoned maple pos‘; 
and sills, but it is almost safe to 
Say that the life of a wooden body 
| with ash posts and sills varies be- 
| tween 6 and 8 years. 


production methods were intraduced, | 
| @S well as new ideas. Sidc:> and ends | 
were made on jigs and bolted to- 
gether. Each post was subjected to 
|® bath of creosote at a temperature 
of 160 degrees for a period of four 
hours and allowed to dry before! 
given two coats of asphalt paint. 
This, of course, only applies to the) 
portion of the posts covered later 
| by sheet metal. Wooden posts 
| destined to be painted are treated 
| with lionoil. Our new bodies were 
| made from the finest seasoned white | 
ash, and an examination of the first 
job built shows the wood to be in an 
excellent state of preservatic. after 
two years of operation. 

| Battery maintenance has become 


| ing with this particular unit would | 
serve the purpose of bringing to the 
| limelight voltage regulators. The 
average life of storage batteries on 
our r. buses, with about one- half the 





| Portable Metal Cutting 
Machine 





PORTABLE oxy-acetylene 
Joseph C. Paulus & Co., 


and circular cutting. 
The machine is equipped with a 


manometer for registering the gas |S¢Parately into the cutting h 


presure for different thicknesses of 


metal. The mixing chamber is 
placed far enough back of the noz- 
zel,to allow the gases to expand and 
unite properly before they are ig- 
nited,, :4hus providing ,a. neutral 
flame. Cutting nozzels are made 


In the building of new bodies | 


a very important item in our buses, | 
and at this time a brief story deal- | 
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{ fleet protected by voltage regulation | 


|} in the year 1925, was sixteen and/| 
| three- tenths months. Since | 
| year the fleet has been 100 per cent. | 
| equipped with voltage 


regulators, | 


and, due to improvements in the con- | 


struction of the voltage regulators, 
plus better maintenance methods 


land improved type of batteries, more | 


life of batteries 
and 


1930 the average 
scrapped was twenty-seven 
| three-tenths months. 


economical battery 
motor buses in our experience are as 
follows: Strict attention is given to 
the operating voltage of the voltage 
|regulator. Weekly inspection is 
‘made of every battery. This in- 
|cludes watering, care being taken 
|not to over-fill cells, so that, 
ithe battery temperature rises on 





The most vital points in» good and | 
maintenance on | 


|ruggedly built and designed espe- | 
cially for motor buses, battery life | 
has been increased, until in the year | 


when | 


|charge, the electrolyte will not ex- | 
'pand and be forced from the jars, 


causing a gradual falling off of the 
specific gravity of the electrolyte, 
and, also, consequent damage to 
'battery case or compartment. 


The | 


assurance that no battery is missed | 


at inspection periods, 
about by the use of a card having 


is brought | 


|a space for every day in the month. | 
| The buses are listed on this card | 
and must be checked off as having | 
| had batteries watered within the pe- | 


|riod of one week 


in every case. | 


These cards are sent to the electri- | 


cal 
| month. 
false entries, as they know that the 
battery may require attention at 
| some point where it would be impos- 
| Sible for them to cover up their own | 
neglect. Absolute cleanliness 

| battery terminals is essential. These | 
|terminals are removel and cleaned, | 
j}after which vaseline is applied to} 
keep down corrosion. The battery 
is removed from the bus and thor- | 
|oughly washed with a hose and| 
lukewarm water. The above} 
process takes place on the general | 


twenty-five hundred miles of opera- 
tion. All batteries in our fleet are 
placed in compartments within the, 
bus, as they are more easily kept 
dry and clean. On _ double-deck 
buses, batteries are in compartments 
|in the driver’s cab, and, on single 
deck buses they are placed under | 
the driver’s seat or in a compart- | 
ment at the left of the driver's seat. | 

If the voltage regulator is properly 
set and the battery in good mechan- 
ical condi‘ion, there is no possibility 
of any acid fumes in the bus. Should 
| these be out of adjustment or in 
bad repair, the driver’s report of an 


high sediment space beneath the 
| terial shed through wear, we find 
so nearly worn out together that it 


any part unless the battery has had 
some unusual experience to cause a 
repair to be made before it is worn 
out. This is illustrated by the fact 


of 393 buses, our repair bill was only | 
| $135.64, which was largely for the) 
replacement of wooden cases. The | 
latest type batteries have composi- 








does not pay to make renewals of | 


foreman at the end of each | 
Electricians will not make | 


inspection date for the bus, or after | pressure against the grinding wheel. 


| 





acid odor is a sure indication that | 
| something has gOne wrong. Under | 
our methods, with batteries having | 
plates to take care of active ma- | 


that the elements in the battery are | 


tion rubber cases, which have proven | 


Universal Grinder Adapted 
For Tungsten Carbide 


Tool Grinding 











Gisholt improved universal tool grinder 


The Gisholt Machine Company, Madison, Wis., has 


of improved its universal tool grinder to adapt it for use on 


| tungsten carbide tools without s 
| high-speed steels. : 

The spindle of the machine has | tate the rapid changing of the 
been redesigned to incorporate a | wheels. At_ te wheel end of the 


| spindle provision has been made to 
spring cushion ball thrust bearing | | protect the bearings from tungsten 
in order to provide a ligh* even 


carbide dust. Oil gauges have been 
added to both front and rear bear- 
When tools other than tungsten| ings. The new wheel guard is of 
carbide are to be ground this cush- | heavier construction than that used 
ioning device may be locked so| formerly, and r-sy be directly con- 
that heavy cuts may be taken. The | nected to overhead dust-collecting 
wheel mount is designed to facili- | systems. — 


sacrificing its efficiency on 
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‘New Aligner Designed to 
Simplify Steering Service 


ee 
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BEAN 


Wheel Aligner 


John Bean Manufacturing Company, Lansing, Mich., 


| that during the year 1930, on a fleet | has recently introduced a new wheel aligner, designed to 


| simplify the adjustment of camber, caster toe-in and toe-out. 
| When the car is placed on the aligner, all checking and cor- 
rection of these measurements can be completed without 
moving the car, it is claimed.?——————— 


use with 


Philadelphia, Pa., 
a portable oxy-acetylene cutting mac hine for straight, bevel | 


successful, and his small repai bill | 
will undoubtedly be reduced. 

All of our buses are equipped with 
voltage regulators, and we find them 
a great advantage in reducing bat- 
tery costs. During the year 1930 the 
cost of regulator maintenance was 
$2.81 2-5 per bus. This figure in- 
cluded labor and material to recon- 
dition five hundred and eighty units 
in our electrical repair shop. Each | 
garage is provided with a voltmeter, | 
and electricians are constantly | 
checking these regulators to discover 
| those in which the voltage has risen 
| above the danger point, or fallen 
below the point of efficiency. The 
| constant potential voltage on regula- 
: | tors with one carbon and one metal 
re two parts, which are fastened |CcoMtact operated in conjunction with 

ead,| third brush generators carrying a 
one inside the other, producing aj|Ccharging rate of three amperes! 
round ring preheating flame with | | Gresser than the lamp load are ad- 
the cutting oxygen passing through | justed to 40 amperes and 14.5 volts | 
the center of the flame. The pre-| for summer operation, and 40 am- 


heating nozzle con be cleaned in| | peres and 15 volts for winter opera- 
place. The machine weighs thiy- | 


machine for metail cutting 


is marketing | 


| tion. The voltage settings are in all! 
seven pounds and is. operated by a | cases established with the regulator | 
1-60th h. p. built-in universal motor. ' warmed up to duplicate an operat- 


|vicing of steering apparatus as un- 


| case 


In the design of this new equip- 
|ment, the manufacturer states that 
ian effort has been made to elimi- | 
nate, as much as possible, the con- | 
fusion of the mechanic by engineer- | 
ing terms, scientific relationships, | 
etc., in connection with the use of | 
the machine and to make the ser- | 
derstandable as possible for the} 
average operator. 

Pour outfits are available. 


Two 


ing condition in service. Current and 
voltage control boxes are in every 
used in conjunction witb 
straight shunt generators. In experi 

menting with platinum alloy mag- 
neto contacts for the stationary con- | 
tact in voltage regulators’ having 
metal contacts, we have had very | 
gratifying results. After some twen- | 
ty-five thousand miles of operation | 
there is no evidence of wear and the 
| voltage settings remain very close 
ito their original set-up. One of the | 
| greatest advantages of voltage regu- | 
lation is that it greatly reduces the | 


‘eycles of charge and discharge of | 


‘of these are designed for 
the brake tester. The No. 31-B5 com- 
plete with straightening tools for 
light cars, is priced at $435; No. 
31-B6, with straightening tools for 
all makes of cars, $485. The models 
Nos. 31-A5 and A6, for use without 


|the brake tester, are priced at $448 


Rear wheel 
two 


and $498, respectively. 
| Stands are furnished with the 
| latter models. 


the battery by floating it with a low 
rate when charged and allowing the 
increased current flow when the 
iamp load is applied, thus reducing 
wear on battery plates. 

Cleanliness is essential to good 
bus maintenance. Well lighted and 
ventilated garages, clean pits and 
a good spray system of washing 
buses are more apt to keep the 


| mechanical department’s morale in 
| perfect 


condition than anything 
In conclusion and answering 
“What creates obso- 
can be 


else. 
ithe question 
lesence?” the only answer 
“The general public.” 
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OPTIMIST IC REPORTS — 
~ BY SOUTHWESTERN 
JOBBER ASSOCIATION 


Joplin, Mo., March 20. 16,—Optiaaletic 
regard for business conditions in the | 
Middie West was expressed by job- 
bers and representatives of manu- | Auburn 8-98 
facturers of automotive supplies | Austin = 
attending a convention of the South- | Buick 8-50 | 
western Automotive Jobbers’ Asso- | Buick 8-60 | 
ciation here this week. Dealers and | Buick 8-80 
salesmen from Missouri, Kansas, | Buick 8-90 
Oklahoma and Arkansas gathered | Cadillac V-8 
here for the meeting. | Cadillac V-12 | 5480 | 
In conferences, managers of large | Cadillac V-16 | 6100 | 
automotive supply companies in the | Chevreiet | 2665) 
Chrysler 6 | 2850 | 


Make and Model 


eight— 
5-P. Sedan 


127 
75 
114° 
118 
124 
132 

134 
140-143 


| 3916 | 
181130 | 
3170 | 

3795 | 
4255 | 
4340 | 
| 4645 | 


| Lyc 
_| Own | F 
| Own 
| 


| Bish-Bab | 
Own | 


| Bish-Bab 
Bish-Bab 
Bish-Bab 
Yes 
Own 
Yes 


| Own | 
| Own. 
| Own 
| Own 
148 | Own! 
“109 | Own 
*1757%| Own 


rlocoor 
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ee 
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ledeeps 


rv 
lV 
iV 
|V 
lv 
Vv 
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Bish-Bab 

| Bish-Bab 

Yes 

| Yes 

| Yes 

| Yes 

| eau 

Yes | 

Pines | 

Pines .-% 
| Pines | 

Yes 
vj— 


s<<<i] ll] 


~ 119 


{ | 4635 | 

| | 5300 | 
| 3103 | 
| 4363 | 
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Middle West expressed the belief 
that business is emerging from its Chrysler 8 | 3365 | *186:«| Own Yes 
period of depression and is well on | & ¥ en . 
«| Chrysler Imp. 8 | 4725 | 211 | Own; Yes 
the up grade. To substantiate thein | ——————___ > ai . —— 
contentions, they point to sales re- | Cord (Fr. Wh. D.) | 4620 | 0 137'2| Lye | V_ | —— 
ports for the early part of this year | De Soto Six 2700 | *169;%5| Own | V | Yes 
@® compared with those for last. De Soto Eight | 2965 | *177 _| Own | ‘A | Yes 
Sales have improved, they said.| De Vaux 6 | 2725 | 113 | Hall - | Yes 
Business held its own well in Janu- Dodge Six i 2820 Sepre 11411) Own | Yes 
ary and February an@ has improved Dodge Eight | 3174 | 11814; Own | Yes 
particularly since March 1. — - - —— . ~~ 

Association members were enter- Durant 6-10 2780 | 112 | Con | Bish-Bab 

ot ao te a Durant 6-12 2765 | 112 | Con | Bish-Bab 
tained at a banquet by members of D t 6-14 2950 | 112 , | Bish-Bab 
the Automotive Boosters’ Club, an| ¥Uran | 2950 | 2__| Con | Bish-Bab 
organization of manufacturers’ rep- | Essex Super : Six ae | 113 | Own 
resentatives from St. Louis and| Ford A 2375 | 10313! Own 
Kansas City, of which C. H. Kos-| erxtin § 15 Trans, "3930 | | 125 | Own 
lowsky of Kansas City, is president. | rpxiin § 15 Trans.) 4160 | a | Gee 

A poreers ae - the ea FrklinS 15 De L_ | 4220 | 132 | Own 
was entertainme of guests - a rae - 
airplane rides over the Tri-State Graham Std. 6 | 3265 | 115 | Own | 

eee de 9 e vided by P.| Graham Spl. 6 | 3330 | 115 | Own 
district in a plane provide y Grah Spl. 8 3560 120 10 
Murry of Dallas, Tex., district rep- Geumaan ‘Gas es [ | 4 | aa | 
resentative of the McAller Manu-| Graham Cus _| Gwn : 
facturing Company, makers of au-| Hudson Greater 8 | | 3325 | | 126 | Own | 
tomobile polish. Capt. Russell Young _ Hupmobile Cen 6 | 114 | Own | 
piloted the ship. Hupmobile Cen 8 118 | Own ! 

Robert Browning of Oklahoma | Hupmobile C _. 121 | Own | 
City. general manager of the Sharp| Hupmobile H & U | 125-137 | Own | 
Automotive Supply Company, asso- | La Salle V-8 134 | Own | 
ciation president, was in charge.| Lincoln 145 | Own | 
Other officers present were M.| Marmon 70 “180 | Own | V | —— 
Yantis of Automotive of Fort Smith,! warmon 88 130-136 | Own ! V | Pines 
Ark., jo yp nace - = pce Marmon 16 145° 1 Own | 7 tf ao 
oo oe a See | oe ee 114%| Own | V | Bish-Bab 
Tire and Supply Company of Okla N , 

: : _| Nash Eight-70 116'4; Own | V | Bish-Bab 
homa City, secretary. The Myers ; js : | : 

. cee Nash Eight-80 121 | Own | V | Pines 
Tri-State Supply Company and! Nash Eight-90 | 4000} 124-133 | Own | V | Pi 
Joplin Supply Company of Joplin | 253 =tsh*-: | SOW |_ Betis | Own | V | Pines 
are affiliated with the association. | ons v-8 | 3160 | 117 | Own| V | Yes 

Dealers from Springfield, Sedalia, | Oldsmobile — | 2935 | pais Own | Vv | — 
Kansas City and St. Louis, Mo.;| Packard 826-833 4479 | 127'2-134'2| Own Vv 


Fort Smith, Ark.; Enid, Oklahoma| Packard 840-845 4955 | 140% -14544| Own | V 


| Bigxd 4 | 
| 3'4x5 


314x434 
| 3%x442 | 353° 
| 3%2x5 


| 3%x4% | 315.2 | 
3\gx4 
“| Bigx43s | 
| 276x4%% 
|3 x4M% 
| 314x414 
| 3yex3% | 
> | 3x4 | 
T3Axs 
344x5 


MAJOR SPECIFICATIONS AND MECHANICAL DETAILS — 


No.Main Br 
Oil Purifier 
Fuel Clean’r 
Carburetor 
Air Cleaner 


2|sion Ratio 


98@3400 |*Alum 
= 93000 | Alum 
77@3200 | CI 
90@3000 | CI 
104@2800 
104 @2800 
~) 95@3000 3 
135 @3400 
__| 165@3400 | or 
50@2600 | CI | 
~ 5.20 35° | 70@3200 Pale 
5.30 | 31.25 | 88@3400 co | 
5.01 | 39.2 | 125@3200 |*Alum 
") 33.8 | 115@3300 |*Alum 
25.35 | 67@3200 |*Alum | 
26.45 | 77@3400 |*Alum 
34 ae 70@3400 | Alum | 


~ 68@3200 |*Alum — 
84@3400 |*Alum 
50@2800 |*Alum 
58@3100 |*Alum 
71@3300 |*Alum 





Gas | Own 
Gas | Own 
Gas | Own No 
~ AC | Car AC 


- AC | Str 
AC | Str Yes 
AC | Str Yes 
~ AC | Sch No 
~ AC | Car Yes 
= AC | Str Yes 
| Yes | Yes | — Yes 
| No’ AC | Car. AC 
3 Pur AC | Str AC 
| AC- AC | Til Til 
4|AC AC | Str AC 
|4|AC AC|Str_ ac 
3|— Ste | Mar AC 
3|— —1 Zen ~- 
7| AC  AC|Str AC 
7{ AC AC | Str AC 
7 | AC AC | | Str AC 
AC ; DL Yes 
AC ! DL Yes 
AC | DL Yes 
AC ; DL Yes 
Ste | Mar AC 
Ste | Str Yes 
Ste | Str Yes 
Ste | Str Yes 
Ste ' Str AM 
~ Gas | Own = 
'__ Ste | | Str Un 
AC | Str AC 
AC | Sch AC 
AC | Str ___ Yes 
> AC | Car AC 
AC | Car AC 
| Mar AC 
AC | Str AC 
- AC {| Mar - AC 
AC | Str AC 
Own 
Own 


5. 50 | 
~ 5.00 | i 


452.0 | 
; 194.0 


217.8 | 
260.8 | 
| 384.8 | 


~ Yes 


| 175.3 | 
| 200.5 | 
274 «| 
| 274 | 
274 
6} 
224 
245 
| 298 
2 | 233.7 
211.6 
| 240.2 


4.22 | 24.03" | 
“5.30 | 29.4 | 100 @3i00 
5.30 | 29.4 | 100@3100 
5.30 | 29.4 | 100@3100 
| 25.35 | 76@3400° 

16 @3400 

85@3400 


~/*Alum— 
|*Alum 
*Alum 
\*Alum — 
;*Alum 
;*Alum 
*Alum 
87@3600 | Alu 
70@3200 | 
90@3200 | 
rd 100@3200 | 
| 39.2 2 | 133@3400 | 
7 "36.45 | 95@3000 | 
23 | 39.2 | 120@2900 | 
| 84@3400 ; Alum 
| 125@3400 | Alum 
| 200@3400 | Alum 
| 65@3200 |*Alum — 
| 78@3300 |*Alum 
| 87@3400 |*Alum 
| 115@3600 "Alum _ 
| 85@3400 | SSt 
| 65@3350 | cr 
| 100@3200 ~)*Alum 
| 120@3200 j*Alum | § 


| AC 
AC _ 


= 
| 365.6 


| 384 


} 490.8 | 
201.3 | 
227.2 

| 240 

| 298.6 | 

251.0 | 

197.5 | 


|——|——- 


RS RRS 


| 320.0 | 
| 384.8 





| 

| 

City, Tulsa and Clinton, Okla., and | Peerless St. 8 | 3642 | 118 | Own vw | Bish-Bab 

Wichita and Hutchinson, Kan., at-! peerless Master 8 | 4521 | 125 Own V | Bish-Bab | 

tended. | Peerless De L. | 4521 | ' V | Bish-Bab | 
. | 


7 po | Peerless Custom 8 | 4766 | Bish- -Bab 
A M. Plan to Make | Pierce-Arrow 43 | 4304 | Yes 
| Pierce-Arrow 41-42 4831 | | Yes 
Deliveries Profitable Plymouth | 2595 | — 
| Pontiac | 2765 
Reo Royale \*4650 


| Reo Flying Cloud | 4375 
allowance Reo Flying Cloud | 3950 | 
of safety | Studebaker Six | 2900 | 
But suppose the same axle is 50 Studebaker Dict. 8 | 3095 
e4 cent. overloaded, as shown by Studebaker Com. 8 | 3525 
the second on the chart, and | Studebak’r Pres. 80 | 4230 
strikes the same bump. Again the | Studebak’r Pres. 90 |*4360 | 


stress is multiplied eight times,| Stutz LA | 4320 | 
making an impact of twelve tons,| Stutz MA | 4918 | 
which is well beyond the allowance Stutz MB | 4863 | 
provided -by the designer and the/ Willys 6-97-98D | * | 
manufacturer Willys 8-80 D | 3131 

Naturally and inevitably, the axle | | Willys- “Knit. 66-D | 3400 
is either broken or weakened by the 
force of this heavy blow. 

Usually the parts which receive 
the greater part of any impact are | 
the axles, springs, framé and tires. 
What happens to tires, for instance, 
is shown in the table presented on | 
this page, based on tests by a lead- 
ing tire manufacturer. And all 
other parts suffer in much the same | 
way | 

The temptation to 
strong in the fuel business. 
experience of many coal 
Shows plainly that excessive 
loads mean excessive costs. 

(To be continued.) 





| 


Die! 


Yes 

Pines 
Pines 
Pines 


Dole 
Dole 
Dole 
Dole 
Dole 


; Bish-Bab_ 


(Continued from Page 5) 


provided by the factor 


| Own Vv 

136 = Own 
12742} Own | 
13412) Own | — | Bish-Bab 
a 145 | | Own | — | Bish- Bab 
110-113 | Own! V jVar 
121 | Own! V iVar 

121 


[New Dealers | 
Appointed | sro — Harry’s 


WISCONSIN 

| Graham- Paige — Scheuer 
Company, Manitowoc. 
_Hupmobile—A. H. Sengstock, An- 


“ne 


oaneranateines 


O00! 


sad 


il 
(ACerS 


e 


VIRGINIA 


Auburn — Hoffman Motor 
pany, Newport News. 


WASHINGTON 


Com- 


Garage,! 


OREGON Auto 


Hudson-Essex—The Greater East 
| Portland Motors, Inc., Portland. lt 

Auburn—Portland Auburn Com- | 
| Pany, Portland; Bungalow Garage, | 
| Cottage Grove; E. W. Widdows | 
| Motor Company, Corvallis, 

PENNSYLVANIA 

Peerless— William P. Bush, 
| delphia. 

Graham - Paige 
Inc., Morrisville. 
Auburn — Auburn Sales, Nanti- 
coke; J. B. Semelsberger, Hastings; 
Standard Auto Company, Latrobe; 
Webber Motor Company, Dunmore; | 
| Bastian Auburn Sales and Service, 
| Bloomsburg; Auburn Llanerch Mo- 
tor Company, Llanerch; Harry C.|! 
Rice, Hazleton. 

TEXAS 

Graham -Paige 
Company, Galveston. 

Nash—Central Texas Auto Com- 
pany, Bryan. 

Hudson - Essex — Ray’s 
Baird. 


overload is | 
But the 
dealers | oO. 

over- Nash—Petrus Sales and Service, | 
Cobb. 

Auburn—Fort Auburn Sales, 
| Atkinson: 
Antigo; Werkowski-Vollmer Motor 
Company, South Milwaukee; Luep- 
tow-Hess Auto Company, Water- 


Fort 


CHEVROLET SERVICE FIRM 
OPENS IN ROCHESTER, N. - 
, Rochester, N. Y., March 20.—Wil- 
liam Garvin, former head of Garvin 
Chevrolet, west side distributor, has | 
Opened a new garage at 14 South 
Union St., specializing in Chevrolet 
repair and parts. yarvin recently 
gave up his west side Chevrolet sales 
tranchise and closed the service and 
sales departments. 


Phila- | 


Motors, | _. 
| GARAGE GROUP OPPOSES 


| 100% LEASING METHOD 
Jersey City, N. J., March 

The Hudson Ginnie Garage and | 
Gasoline Owners’ Association 


- Apgar 


has 


100° per cent. lease and_ license 
agreement which is being fostered | 
by the major gas companies. It | 


OCCUPIES NEW HOME 
t%ridgeport, Conn., March 20.— 
Central Motors, Inc., Bridgeport’s 
fourth Ford dealership, has occupied 
its new showroom at 1081 Barnum 
Ave., moving its display of new cars 
from temporary quarters in the rear 
of its present location. J, Gray Ken- 
nedy is sales manager, 


financing the small fellows by tak- 


them for four years, the effect be- 
ing to make the big companies 
| masters of the situation. 


Garage, | 


~Mainland Motor! seems that the big companies are | 


| 3%x4% | 322 


| 
| 
| 
As | 
| 2%x4% | 246.0 | 
| 
3%x41% | 322 | 


| 3%x4%4 


|  31gx4 
6 | 33gx4% | 3 255 | 


| 


| pany here at a luncheon served at | again $1,130,095. 
|the main plant of the company. C. 


Motor Service Company, | 


| 


| tire chains are entirely made by au-| 
20.— | tomatic machinery. 


| given of the use of different types of 
gone on record aS opposed to the 
| fires. 


| 


ing over their leases and releasing | Parts Corporation reports for the 
year ended December 31, 
profit of $118,240, after charges and 
Federal taxes, equal, after dividends 


Sch AC 

, Sch AC 
Sch AC 
Sch AC 

| Str Un 
; Str Har 

| Car Bes 
_Mar__ AC 

' Sch Own 
Ste Sch Own 
Sch Un 

~ Ste | Str No 
| Str AM 

| Str Un 

Ste | Str AM 
| Str AM 
~ AC | Zen AM 
AC , Zen AM 
AC Zen AM 
“AC | Til Til 
AC | Til Til 
Til | Til Til 


90@3200 |*Alum 
5 | 120@3200 |*Alum 
3.45 | 120@3200 )Alum 

Bs | 125@3200 |*Alum 
125@3000 |*Alum 

| 132@3000 j*Alum | 

~ 4. 60 | 21 ee \*Alum_} 

| 26.3 | @3000 | SSt_ 
358 | 5.30 | 36.48 | ato” ] Alum — 
358 | 5.30 36.48 | 125@3300 | Alum 
268 | 5.30 | 27.34 | 85@3200 Alum | 
205.3 | 520 | 25.4 | 70@3200 | CI 
221.0 | 5.10 | 30.0 | 81@3200 | Alum 
250.4 | 5.20 | 30.0 | 101@3200 | Alum 
| 337 | 5.10 | 39.2 | 122@3200 |*Alum 
| 337 | 5.10 | 39.2 | 122@3200 \*Alum 
| 
| 
| 


45 | Jum 


| 322 


-—|—-— SS 


we 
©) 
by} 


4 | 196 
Ts_| 200.0 | 4.90 | 


| 

j : 

| 5.07 | 39.2 
| 


| 241.5 | 5.10 | 27.3 | 85@3150 |*Alum 
| 322 | 5.10 | 36.4 | 113@3300 |*Alum 
> | 322 | 5.10 | 36.4 | 113@3300 |*Alum 
g | 193 | 526 | 253 | 65@3400 J CI 
| 245.4 | 5.26 | 31.25 | 80@3200 , CI 
5.50 I 213 | 873200 (*Alum 


ODUCTS VIEWED. on the $1.20 preference stock, to 59 
PYRENE PR cents a share on 102,100 no-par 

BY PURCHASING GROUP shares of common stock. For 1929, 
| including predecessor company, net 
| profit was $71,581, equal to 11 cents 
a share on 100,000 common shares 
bers of the Purchasing Agents’ AS~-| after allowing for dividend require- 
sociation of New York were guestS/ ments for the full year on prefer- 
of the Pyrene Manufacturing Com- | ence shares. Sales totaled $1,291,459 
Current assets as 
of December 31, 1930, amounted to 
G. Durfew explained the uses of py- | $1,278,868, and current liabilities, 
rene and the thirty-six types of fire| -omparing with $976,399 and $136- 
extinguishers made by the Pyrené} 993° respectively, at close of pre- 
Company. The agents were then! vious year. 


conducted over both the extinguisher 
and the tire chain manufacturing | CHEVROLET COMMERCIAL 
BODY BRANCH OPENED 


plants. These two plants made an 
Charlotte, N. C., March 20.—With 


interesting contrast in their produc- 

tion methods; the extinguisher plant 
Cc. E. Quandt in charge as manager, 
the Chevrolet commercial bodies di- 


makes use largely of machine tools 

and hand implements, whereas the | 
vision of the Chevrolet Motor Com- 
pany has just completed the es- 


tablishment of a branch in Char- 
lotte( located at 509 North Smith 


The new organization will fit 

| GENERAL PARTS COMPANY | Chevrolet truck bodies on Chevro- 

REPORTS SMALL PROFIT | jet chassis. These bodies, designed | 

New York, March 20.—General!| in a wide variety of types, are 

shipped to the branch from the, 

plant in Indianapolis. Here the bod-' 

ies are reassembled and expertly fit- 
ted on to chassis, 


Newark, N. J., March 20.—Mem- 


After the tour of the plant a large | 
jnumber of demonstrations were)! 


extinguishers on large and small 


1930, net 





n 
s 


and Speed 


Make and Model 


Ignition 
Transmis’ 
Universals 
Rear Axle 


System 


Ross 
Sav-B 
Sag 
Sag 
Sag 
Sag 
Sag 
Sag 

Sag 


Ss 
M 
Bendix _ 
M 

M 

M 
Own-M 
Own-M 
Own 


D-SM 3+ UnP | Col D 
War-G 3 Spic | Sal 
Mun 3 Own | Own 
O-SM 3 Own | Own * 
O-SM 3 Own | Own : 
O-SM 3 Own | Own! 
O.SM3 _ Spic , Own: 
O-SM 3 Spic | Own: 
O-SM 3 Spic _ Own * 
Own 3 Own | Own 
Own 3 Un P | Own), 
Own 4 — | Own 1, 
Own 4 | Own 3% 

Detr 3 UnP&MM|| Col F 

| Own 3 — | Own '4 
Own 3 Own '4 
Own 3 — } Own 
Own 3 ~ Spic Own '. 
Own 3 Spic | Own 14 
WC 3 Spic , Own 
Wc 3 Spic , Own 
Wc3 Spic ; Own 
Own 3 Spic | Own 
Own 3. Own , Own: 
War-G 4. Spic | Own 
War-G 4 Spic | Own ?: 
War-G 4 Spice | Own !, 


| Whit Del-R |*Del-R Long 
| Gear Aut-L |*Aut-L Rock 
"Tex Del-R | Del-R Own 
Del-R | Del-R Own 
Del-R | Del-R Own 
Del-R | Del-R Own 

e  Del-R | Dél-R Own 
Del-R | Del-R Own 
Del-R | Del-R Own 

ar.  Del-R |*Del-R Own 
“Del-R Own 


Chrysler 6 rs Del-R 
Del-R 
Del-R 


Chrysler 8 Del-R 
Chrysler Imperial 8 | Morse Del-R Del-R- 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R 
De Soto Six | Var Del-R | Del-R 
De Soto Eight | Var Del-R : Del-R 
De Vaux 6 Chain Aut-L | Aut-L i 
Dodge Six | Morse Del-R | Del-R Borg 
Dodge Eight | Morse Del-R | Del-R Borg 
Durant 6-10 | Morse Aut-L |*Aut-L Borg 
Durant 6-12 | Morse Aut-L |*Aut-L Borg 
Durant 6-14 | Morse Aut-L |*Aut-L Borg 
Essex Super Six Morse Aut-L *Aut-L Own 
Ford A ib “Var Own *Own Own 
Franklin § 15 Trans.) Whit Del-R *Del-R Br-L 
Franklin S 15 Trans. Whit Del-R '*Del-R Br-L 
Franklin S 15 De L | Whit Del-R *Del-R Br-L 
Graham Std. 6 | Link Del-R *Del-R Long 
Graham Spl. 6 | Link Del-R *Del-R Long 
Graham Spl. 8 | Link Del-R *Del-R Long 
Graham Cust. 8 | Link Del-R *Del-R Long 
Hudson Greater 8 | Morse Aut-L *Aut-L Own 
Hupmobile Cen 6 | Whit Aut-L *Aut-L Borg 
Hupmobile Cen 8 | Morse Aut-L ‘*Aut-L Borg 
*Aut-L Long 
*Aut-L Long 


Auburn 8-98 
Austin 


Buick 8-80 
Buick 8-90 
Cadillac V-8 
Cadillac V-12 
Cadillac V-16 
Chevrolet 


Sag 
War 
War 
Ross 
Gem 
Own 
Own 


War 
War 
Own 
Own 
Own 
Gem 
Gem 
Gem 
Gem 
Gem 
~ Ross 
Ross 
Ross 
Ross 
Gem 
Ross 
Ross 
Ross 
Ross 
Own-M Sag 
Bendix Own 
Bendix Ross 
Bendix Ross 
Bendix Ross 
SD Ross 
S D Ross 
Ss D Gem 
Bendix Gem 
M Sag 
Bendix Sag 
M Own 
M Own 
Bendix Ros 
Bendix Ross 
Bendix Ross 
Bendix Ross 
Bendix Ross 
Bendix Ross 
H 
M 
H 
H 
H 
Bendix 
Bendix 
Bendix 
Bendix 
Bendix 
H 


cn cn) rs) see) pat) as) ppt 


7) 
000 


5, 
x 


BG Sg) St) 


~ Spice Own ', 
MM | Sal 
UnP. Sal 
UnP Own 
UnP Own 
Spic |, Own: 
Spic Tim — 
Spic Sal _ 
Spic | Sal 
Spic | — 
Own | Own ‘2 
Own ! Own ', 
Own ! Own '4 
Own + Own 
MM | Own 
Un-P . Own *; 
MM $ Own '! 
Un-P | Own 
Spic | Sal 
Spic ' Sal 
Spic , Sal 
War-G : Spic § Sal 
Own 3 Spic | Own 
Own Spic | Own! 
Own Own | Own 
Own MM | Own * | 
Own Un P | Own 
Own Un P' Own 
Own 3 Un P ! Own 
Own 3* Spic Own 
Own 3* Spic | Own 
Own 3* Spic Own 
Own 3* Spic | Own 
_Own 3* Spic ' Own 
Detr Un P | Sal 
Detr MM | Tim 
Detr MM — Tim 
Own Spic | Own 
Own : Spic Own 
Own ° Spice | Own 


endix 
Jar-G 3* 
War-G 3* 
War-G 3* 
War-G 3* 
O-SM 3 
Own 3* 
War-G 3 
War-G 3 
Own 3 
Own 
Own : 
Own : 
Own 
O-SM3__ 
M-SM 3 
O-SM 3 
O-SM 3 


Hupmobile C Morse Aut-L 
Hupmobile H and U Morse Aut-L 
La Salle V-8 Morse Del-R 
Lincoln ae. Aut-L 
Marmon Eight-70 | Diam Del-R 
Marmon 88 Diam Del-R 
Marmon 16 Chain Del-R 
Nash Six-60 | Cel Aut-L 
Nash Eight-70 Diam Aut-L 
Nash Eight-80 Diam *Aut-L 
Nash Eight-90 Diam *Aut-L 
Oakland V-8 | Morse’ Del-R 
Oldsmobile | Whit Del-R 
Packard 826-833. Morse NE 
Packard 840-845 Morse NE 
Peerless St. 8 | Link Aut-L 
Peerless Master 8 | Link Aut-L 
Peerless De L. | Link Aut -L 
Peerless Custom x Link Aut-L 
Pierce-Arrow 43 Gear Del-R 
Pierce-Arrow 41-42 Whit Del-R 

Var Del-R 


Plymouth > 
Morse Del-R 
Morse Del-R 


Pontiac 
Reo Royale 
Morse Del-R 
Morse Del-R 


Reo Flying 
|) Whit Del-R 


Reo Flying 

Studebaker 

Studebaker 8 | Var G Del-R 
Com, 8 | Var G Del-R 
Pres. 80' Var G Del-R 


Studebaker 

Studebaker 
Pres. 90' Var G Del-R 
i 


Studebaker 
Stutz LA 

Del-R 
Del-R 


Btutz MA | 

Stutz MB 

Willys 6-97-98 D. | Chain. Aut-L 
Willys 8-80 D Chain Aut-L 
Willys-Knight 66 I) Chain Aut-L 


ANN y 


D 
D 
D 
D 


Del-R Own 
*Aut-L Long 
*Del-R Rock 
*Del-R Rock 

Del-R = 
*Aut-L 
*Aut-L 
*Aut-L Borg 
*Aut-L Borg 

Del-R Own 

Del-R Borg 

Dyn Long 

Dyn Long 
*Aut-L Rock 
*Aut-L Rock 
*Aut-L Rock 
*Aut-L Rock 

Del-R _—i Long 

Del-R Long 

Del-R. ‘Rock 

Del-R. Own 
Del-R “Long 

Del-R Long 
*Del-R Long 
*Del-R. ‘Long 
*Del-R Long 
*Del-R Long 
Del-R Long 

Del-R Long 
Del-R Borg 

Del-R Long 
| Del-R Long 
*Aut-L Borg 
*Aut-L Borg 
*Aut-L Rock 


Borg 
Borg 


Var 

Sag 
Ross 
Ross 
Ross 
Ross 
Ross 
Ross 
Ross 
Ross 
Gem 
H Gem 
H Gem 
Bendix Own 
Bendix Ross 
Bendix Ross 


3 
3 
3 
3 
3 


Cloud 
Cloud 
Six 
Dict. 


> 
1 > 
w~ Ww 


ALD PLD Pop 


Qwss ewan 


Starter—Aui-L. 
N E 
twin ig- 


Generator and 
Del-R, Deico-Remy 
*Nash 


Ignition. 
Auto-Lite 
North East 
nitjon 
*Bendix starter used. 

Clateh—- Borg, Borg & Beck: Br-L, 
Lipe; Rock, Rockford Machine; 
Long Clutch Company 

Transmission--War G.. Warner Gear Com- 

pany: Detr,. Detroit Gear: Mun, Muncie 

Gear: WC, Warner Corporation: D-SM 

Detroit Synchro-Mesh; O-SM--Own, Sya- 

chro-Mesh M-SM --Muncie, Synchro- 

Mesh 
ee Wheeling. 

e wheeling on 
only 

Universalk—Un P 


Compression Ratio—*Optional on the Au- 


burn 

Piston Material—*Alum, aluminum with 
invar struts: AluY®, aluminum slloy; cl, 
cast iron; S St, semi-steel 

Oil Purifier—Pur, Purolator: Wal, Wall; 
an, Handy; AC, AC Spark Plug Com- 
pany; Ste, Stewart-Warner: Ski, Skinner. 

Fuel Cleaner—AC, AC Spark Plng Coy Gas, 
Gascolator; Ste, Stewart-Warner; Til, 
Tillotson 

Carburetor 
Zenith; 
Stromberg; 
Tillotson 

Air Cleaner—AC, AC Spark Plug Com- 
pany: AM, Air Maze; Han, Handy; Un, 
Inited; Til, Tillotson 

Front End Drive--Link, Link Belt: Tex, 
Texolite: Cel, Celeron: Whit, Whitney 
Chain; Diam, Diamond Chain Morse, 
Morse Chain Company Var various 
makes of chains; Var-G, various makes 
of gears 


KEY TO ABBR"©VIATIONS 


Weight— Austin standard 2 passenger 
coupe **Hupmobile model H_ weighs 
3,955 pounds, and model U, 4,225 pounds 
*Reo Royale 125-in. wheel base. weighs 
3,950 pounds *Studebaker, 7 ass 
sedan. *Willys 6-97 D weighs 2,656 and 
the 98-D weighs 2,706 pounds 

Wheel Base—*Over al] length of chassis 
instead of wheel base, which manufac- 
turers refuse to give. 

Engine Make—Con. Continental; Lye. Ly- 
coming. Hall, De Vaux-Hal] Motors Corp. 

Fan Belt Type—V, V-type; F, flat 

Thermostat—Bish-Bab, Bishop & Babcock; 
Dole, Dole Valve Co., Chicago, I1].: Pines, 
Pines Winterfront; Var, various makes. 

Valve Arrangement—l,, L head: H, hori- 
zontal; O,. overhead; K, sleeve valve; 
LV, V-type L head 
*Air cooled. Thermo syphon water 
culation 


SHEET STEEL MILLS’ 
SCHEDULES STEADY 


Indicates 


Brown- 


Long 


Sch, Wheeler Schebler: 
Mar, Marvel: Car, Carter; 
DL. Detroit Lubricator 


Zen, 
Str, 
Til, oF 

Auburn De Luxe models 

Detroit Universal Prod- 
ucts Company: Spic, Spicer Manufactur- 
ing Corporation MM, Mechanics Uni- 
versal Joint Company 

Rear Axle—Col, Columbia: Sal, Salisburs 
Tim, Timken '»-Semi-floating; - 

% floating: F-Full floating 

Ratio Optional! on the Auburn. *On Pierce 


eir- 


! ! 

pacity, compared with 167,865 tons,| plant were placed under power. At 

or 45.1 per cent. in January. In Feb- Newton Falls the company reports 

ruary Of 1930 production totaled|70 per cent. operations, barely un- 

275,952 tons. | der the 75 per cent. level of the cor- 
Leading mill executives at mid- | responding period of 1930. 


| week expected the Youngstown in- | 
‘dustrial average to continue un-| A. A, MOTHERWELL WITH 
STANDARD FORGINGS CO. 


(Continued from Page 1) 


bookings for sheets in the Mahoning ©®@ged at 51 per cent., the highest | 
level reached so far this year. 
| 


Valley during the last few weeks. | Reflecting the increase in re-| 

Youngstown district sheet produc-'! quirements for automobile sheets, | 
tion continues to increase in line; Newton Steel Company is .opening 
with expansion in the same type of| its Monroe, Mich., plant, as an- 
mills elsewhere. According to the} nounced recently. Hot-rolled sheets 
statistica] report for February of the|from the older plant at Newton 
National Association of Flat Rolled | Falls, O., are being shipped to Mon- 
Steel Manufacturers, production was | roe for finishing» and this week 
192,218 tons, or 57.2 per cent. of ca- | several hot mills at the Monroe 


Chicago, March 20.—A. A. Moth- 
erwell, formerly with General Mo- 
tors in charge of the forging plants 
jat Detroit and Flint but who re- 
tired five years ago, has again en- 
} tered the forging business and has 
| joined the Standard Forgings Com- 
| pany at Indiana Harbor, Ind. 
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' AMERICAN PASSENGER CAR 


Springs 
Shackles 


17x5.! 
18x3. 
18x5 ° 
19x5.:! 
19x65 
19x6.5 
19x6 ; 
19x7 
19x7 
19x4 
19x5 
17x7 
18x7 
18x7 
19x5 
19x5 
19x95. 
19x5 
18x5 
19x4. 
19x5.00 
19x5.00 
19x5.00 
19x4.75 
19x6.50 
19x6.50 
19x6.50 
5.50x18 
6.00x17 
6.00x17 
6.50x18 
18x5.50 
19x5.50 
19x5 50 
19x6 00 
19x6.50 
19x6.50 
7.00x19 
29x5.50 
19x6.50 
18x7.00 
19x5 00 
19x5.25 
18x5.50 
19x6 ©0 
28x5.50 
28x5.25 
19x6.50 
19x7.00 


Own 
Own 
Tryon 
Own 
Own 
Own 


Bijur 
Al-Z 
| Al-Z 
Alem 
Al-Z 
| Al-Z 
Al-Z 
| Alem 
Alem 
Alem 
Al-Z 
Al-Z 
| Al-Z / 
Bijur 


Own 
Own 
Own 
Tryon 
Tryon 
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Own 


Rub B 
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25 
00 
00 
50 


75 
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Tryon 
Rub B 
Tryon 
Tryon 
Trvon 
Own 
Own 
None 
None 
None 
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Rub B 
Own 
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Al-Z 
Alem 
Alem 
Alem 
lem 
Al-Z 
Al-Z 
Al-Z 
Alem 
Bijur A 
Bijur A 
Bijur A 
Inlox Al-Z 
Trvon Alem 
: Bijur 
. Bijur 
Alem 
Alem 
Alem 
Alem 
Al-Z 
| Al-Z% 
Al-Z 
Al-Z 
Far 


Own 
Own 
Rub B 
Rub 8B 
Rub B 
rryon 
r'ryon 
Tryon 
Own 


DM 


NN N 


DN 


29x5 50 
31x6.00 
31x6 ‘™) 
31x6 50 
19x6.50 
18x7.C0 
19x4.75 
29x5.00 


Rub 
Rub 
Rub 
Rub 
Faf 
Faf 
Tryon 
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6.50x18 
6.50x18 
6.50x18 
19x5.25 
19x5.25 
19x6.00 
19x6.50 
19x6.50 
19x6 00 
20x6.50 
20%7.00 
19x5.00 
19x5 50 


18x6.00 


Own 
Own 
Own 
Tryon 
Tryon 
Faf 
Faf 
Faf 
Own 
Qwn 
Own 
Tryon 
Tyron 
Tyron 


Al-Z 
Alem 
| Alem 
Al-Z 
Al-Z 
Al-Z 
Bijur 
Bijur 
Bijur 
Alem 
Alem 
Alem 


55 
54 
54 
56 
60 
60 
60 
62'4 
62',4 
49"5 
56 
56 


2 


DN 


43. 137 in. W. B, rear axle ratic 
On mode! 41 rear axie ratio Is 
ratio is 4.2 


with 


Arrow 
is 4.42 
4.42. On model 42 
The axle ratio varies 
on Franklin models 
Brakes —H, 
steeldraulic 


body types 
M, mechanical; SD 
Bendix Brake Corp 
steering Gear Gem, Genimer Ross, Ross 
Gear and Tool Company; Sage, Saginaw 
Savy-B, Savior-Beall Manufacturing Com 
pany; War, Warner 
Rear Springs —S, semi-ellipti 
elliptic: Cant, semi-cantilever 
semi-transverse *Rear spring 
Willys, 6-98D is 51 in 
Spring Shackles—Trvyon 
Company; Rub B, Rubber 
lator Company; Faf, Fafnir 
Company ERS Eaton Rubber 
Inlox--Iniand Mfg. Co 
Lubricator Alem Alemite 
Aiemiate Zerk: Bijur, Bijur Lubricatin 
Corp Bijur A, Bijur utomatic central- 
ized; Far, Farval 


FORD’S ENGLISH DEALERS 
INSPECT NEW FACTORY 


hydraulic 
Bendix 
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Shock Insu- 
Bearit 
Bush 
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London, March 20.—Ford dealers 
from all parts of England yesterday 
visited the new Ford plant at 
Dagenham, on the banks of the 
Thames. About 1,400 Ford dealers 
were on hand for an inspection 
the new plant. 

Sir Herbert Austin, builder of the 
Austin car in England, speaking to- 
day before the American Chamber 
of Commerce, stated that the Brit- 


of 


‘them is so unsatisfactory that 


11 


~ Ey 


MANY STATE BILLS 
AFFECT CAR DEALERS 


(Continued from Page 1) 


seriously hamper genera] business 
operations, 

“Kansas House .Bill No 
provide that any contract 
purchase of any goods, 
merchandise on the 
plan by a married person 
void unless signed by both 
and wife and by two witnesses 

“Such a law would subject a great 
many people to a large amount of 
trouble and _ inconvenience and 
would probably quite seriously re- 
duce the volume of sales of a good 
many kinds of goods. This not 
a good time to pass any law which 
would make it more difficult for 
general business to function 

“Oklahoma House Bill No. 190 is 
a bill to repeal the Oklahoma Cer- 
tilicate of Title Act 

“The enactment of this bill would 
be a serious backward step. It would 
unquestionably increase the ameunt 
automobile thefts in Oklahoma, 
and also raise the insurance rates. 
If vour Certificate of Title law is 
not working satisfactorily, it should 
be amended but not repealed 

“Missouri Senate Bill No. 402 pro- 
vides that a claim for damages 
casioned by negligent operation 
an automobile or truck while 
being used in the transportation of 
property for hire shall have pri- 
Oritvy over any chattel mortgage, 
conditional sales contract or ven- 
do! lien. We are amazed to learn 
that this bill has been approved for 
by the committee to which 
referred 
law rendering the 

insecure would 
necessary tor mi tor vehicle 
the of 
installments in 
for the 
This means 
purchusers 
Missouri would 
for their car 


eectiol 


508 would 
for the 
wares or 
installment 
shall be 
husband 
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“Any 
security 


seller's 
Maite it 
deaiers 
all cars sold on 
to compensate 
additional risk involved. 
that two-thirds of the 
of moto vehicle: m 
have to pay more 


to raise price 


ordei 


32 to 41. inclusive, of 
Chapter the Genera! La 
the Commonwesith, shall ap 
I gurages, moor 

and buildings 
hicles may 
repail 

‘The sections of the laws 
e (he public warehouse- 
In other words, the 
public garages, motor 
shops, etc shal) be 
considered public warehouses. Un- 
doubied|s purpose of the bil] is 
tO make mans jen 

lien of a 


s of 
Lo 
re=- 


105 ot 


vehicle 
which 
held 


at public 
pair sh 
motor \ 
for 


in 
be stored o1 


Ips 
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general 
referred to ai 
man's statutes. 
bill that 
vehi repair 


S2avs 


le 


the 
the garage 
against the 
ditional vendor or chatte] mortgagee. 
it likely that such a law 
other and unexpected 
that one or more Su- 
preme Court decisions would be 
required to determine what full 
effect of the bill would really be 

Ohio House bill No. 309 is bill 
adopt the uniform conditional 
sales act This is a bill draited by 
Contlerence of Com- 
on Uniform State Laws 
recommenced for enact- 
the 


ab- 
solute as con- 
dul 
would 
results, and 


~e cS 
have 


the 


10 
the National] 
missioners 
and bv it 
ment in all 

“Ohio one of only 
in the Union where the of 
goods on the instalment plan do not 
generally use the Conditional Sales 
Contract, but resort instead to the 
chattel mortgage aS a means of 
securing their equity in the aiticles 
sold In these five states, condi- 
tional sales contracts either are not 
recognized, o® the law in regard to 
they 
cannot be used to safeguard the in- 
terests of the sellers. The Uniform 
Conditional Sales Act was drefted 
by impartial lawyers having in view 
the rights of the sellers, the buvers 
and the public, aiter a careful study 
of all the la on this subiect m 
effect in all states in the Union and 
in the provinces of Canada After 
long consideration and discussion it 
was adopted as approved by the 
American Bar Association 

“Main Senate bill No. 469 is en- 
titled “Relating to Forfeiture of 
Vehicles Used in Committing Lar- 
ceny.” This bill would provide that 
all automobiles and other vehicles 
used in connection with the com- 
mission of certain crimes should be 
seized, forfeited by the court and 
sold. It provides further that any 
claimant of any right, interest or 
title in said vehicle must allege and 
prove that the use of the same in 


States 
live States 
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ish automobile industry was unwor- ; connection with the commission ef 
ried by Ford’s invasion of the Euro- | the crime was without his knowl- 


| pean markets on a larger scale. 


edge or consent.” 
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Oe Y. Automobile Merchants Hold Annual Banquet 


ATROMOTIVE | DAILY NEWS, SATURDAY, MARCH: 21, 1931 


: The annual banquet of the New York Automobile Merchants’ Association, which was held Thursday evening at the Ritz- 
Carlton Hotel, brought together the greatest assembly of leaders in the local automobile merchandising field in the history of the 


association. 


Industrial Board Sees 
Definite Business Gains 


EW YORK, March 20.—The past 


few weeks have brought evi- 


dence that business has been slowly | 


improving, according to a report by 
the National Industrial Conference 
Board, here. While downward 
movements are still to be 
among business indicators, upward 
swings in some basic industries, 


passing seasonal expectations, must 


be noted as strong elements in the 
current business picture. 

“Examining recent business move- 
ments further,” sayS the report, 
“after making allowance for sea- 
sonal factors, it is found that pro- 
duction of automobiles continued on 
an upward course begun in Decem- 
ber, 1930. 

“In detail, the number of auto- 
mobiles produced in February in the 
United States and Canada are esti- 
mated to have been 230,000 cars and 
trucks, an increase of 29 per cent. 
over January. Production is, how- 
ever, 33 per cent. below what it was 
in February, 1930. The _ seasonal 
upturn observed in the recent past 
is 28 per cent. between January 
and February. 

“Building contract awards in 
thirty-seven states, amounting to 
$235,405,000, increased 3 per cent 
between January and February, 
while a decrease of 5 per cent. was 
observed in recent years. Residen- 
tial construction for the entire 
country amounted to 30 per cent. of 
the total, an important gain, while 
residential construction in the met- 
ropolitan area moved up to 58 per 
cent. of the value of all contract 
awarded, the first time such pro- 
portions were reached since 1929. 

“Steel ingot production averaging 
105,390 gross tons per day in Febru- 
ary was 14% per cent. above the 
January average, but 38 per cent. 
under average daily production 
during February,-1930. The seasonal! 
increase between January and Feb- 
ruary is normally 4 per cent. 
filled orders for steel declined 4 per 
cent., while the average movement 
in recent years was stationary. This 
decline is ascribed to the fact that 
most of the current business in the 
steel industry is on a hand-to-mouth 
buying basis. 

“Pig iron production increased to 
an average daily level of 60,950 gross 
tons in February, a gain of 10 per 
cent. The seasonal increase is 4 per 
cent. Pig iron production was 40 
per cent. under what it was in Feb- 
ruary, 1930. Furnaces in blast, ac- 
counting for 35 per cent. of the total 
number available, showed the second 
monthly increase. ‘These upturns 
a:2 regarded in some quarters as | 


found | 


a 


‘ed to 1,666 


Un-; 


significant forerunners of somewhat 


renewed general business activity. 

“Bituminous coal mined, totaling 
31,420,000 net tons in February, de- 
clined 19 per cent. under January's 
while the normal decline is 
13 per cent. Output in 
was 21 per cent. under 
year Domestic consump- 
tion was low because of unusually 
warm weather. 

“Electric power produced amount- 
million kilowatt hours 
per average week in February, a de- 
cline under production in January 
of 3 per cent. The seasonal is a 1 
per cent. increase. 

“The demand for copper reflected 
in domestic shipments remained 
Stationary between 
February. Crude rubber consumed 
increased by 1 per cent., running 
counter to the seasonal decline of 3 
per cent. Zinc shipments declined 
by 2 per cent., as is seasonally 
usual. Raw silk taken by manu- 
facturers declined 3 per cent., 
whereas the seasonal decline is 10 
per cent. Machine tool shipments 
declined 3 per cent., whereas the 
change in recent years has been an 
1l per cent. increase. 

“Unfilled machine tool orders’ in- 
creased by 14 per cent., whereas a 2 
per cent. increase is usual. This in- 
crease accounts for the counter- 
seasonal! decline in shipments.” 

Judging general distribution from 
data on total car loadings, Febru- 
ary’s performance showed a 1 per 
cent. decline under January’s, while 
a l per cent. increase is seasonal. 

But the movement of merchan- 
dise and miscellaneous items, gen- | 
erally reflecting distribution to 
wholesale and retail quarters, moved 
upward by 3 per cent., although 
a 4 per cent. increase jis usual. 

Department store sales moved 
downward only slightly, though less 
than seasonally betwen January and 
February. Sales by 5 and 10 cent 
stores moved upward only slightly, 
while the upturn is usually about 
6 per cent Mail order sales re- 
flected depleted farmers’ consum- 
ing power in dropping 22 per cent., 
where a 4 per cent. increase is 
usual between January and Fcb- 
ruary. 

Taken by and large, business con- 
ditions in February were more satis- 
factory than they were in January, 
but are still on the depression level. 
Preduction in the basic industries 
moved upward by more than a nor- 
mal seasonal amount. Employment | 
reports were more favorable than}! 
in January. Distribution and trade 


level, 


ago. 


' 
February } 
what it was, 


January and, 


‘c 
| ton, 


| held their ground during the first | 
half of March. Considering, 


In addition to the members of the trade, the banquet was attended by leading officials and jurists in the city and by 
representatives of the National Automobile Chamber of Commerce. — 





SAN ANTONIO TRADE 
PLEASED AT OUTLOOK 


| 
(Continued from Page 1) | 
tributors, sees better times ahead. 

We had a good month during 
February and expect to make more 
sales during March. Sales are 
easier and cleaner, and we are ex- 
periencing no trouble with collec- 
tions.” 

Total sales of passenger cars and 
trucks during February were 499, of 
which twenty-seven were trucks. | 
Ford and Chevrolet accounted for 
approximately 50 per cent. of the 
total number of cars sold. This is} 
the lowest February of records cov- | 
ering the last five years, the next | 
following being February, 1927, 
when a total of 519 passenger cars 
and trucks were sold. Sales for this 
February were slightly less than 
three-fifths of sales for February, 
1930. 

Goad Motor Company, distribu- 
tors and dealers for Cadillac, La 
Salle, Pontiac and Oakland, report | 
a good month, with sales of thirty. | 
used cars, four Cadillac V-8s, two 
Cadillac V-12s, ten Pontiacs and | 
one Oakland. | 


| 
WM. E. HALL IS ELECTED 
PRESIDENT OF DURIRON 


New York, March 20.—-An election | 
of officers of the Duriron Company | 
was held in New York city recently, | 
with the following results: Presi- | 
dent, William E. Hall, New York 
city; vice-president, Dudley H. Mil- 
ler, St. Mary’s, Pa.; vice-president, | 
John R. Pitman, New York city; sec- | 
retary, Robert C. Schenck, Dayton, 
treasurer, E. B. Thacker, Day- 
Oo. 2, 
Dudley H. Miller was appointed | 
general manager. William E. Hall | 
succeeds P. D. Schenck, the late | 
president and founder of the com | 
pany. 

The Duriron Company manufac- 
tures “Duriron,” an acid- resisting | 
iron alloy that is maZe into a va- 
rievy of forms for the handling of | 
corrosive and abrasive liquids. The 
company also markets a_ nickel- 
chrome-silicon steel alloy which is 
also resistant to many corrosives, | 
under the trade name of “Durimet.” 


showed some gains. Wholesale prices 


there- 
fore, the length of time business 
has been in a depressed state and 
remembering the severity of the de- | 
pression in recent weeks, it must be| 
noted that a short step forward 
has been made that may in com-} 
ing months prove to be a happy} 
indication of convalescence. 
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~— |PORD’S BIG FURNACE — | 
FOR SCRAPPING CARS 
READY WITHIN YEAR 


Detroit, March 20.—The 
largest steel furnace, a 400-ton elec- | 
| trically tilted open hearth unit, will 
| be in operation within another year | 
at the River Rouge plant of the) 
Ford Motors Company, melting junk | 
| ears which Ford is now dismantling 
at the rate of 50,000 a year. Open | 
hearth equipment, including the 
huge furnace and two 600-ton hot 
metal mixers, is being built for Ford | 
at the Pennsylvania Engineering | 
Works, Newcastle, Pa. The project | 
an outlay of nearly 


world’s | 


$1,000,000. 

Expansion of the Ford steel works 
will, it is indicated, be accompanied 
iby greater exploitation of Ford ore 
| properties in the upper peninsula of 
| Michigan. Announcement was made 
recently by E. G. Kingsford, Ford 
representative at lron River, of the 
purchase of a 175-acre site at Glad- 
|stone, Mich., for an_ industrial 
project, the nature of which has 
not beer. disclosed. Gladstone, a 
lake port, lies within easy reach of 
extensive low-grade ore deposits 
owned by Ford in this section. 


/WASTE METAL DEALERS 
RECLASSIFY RADIATORS 


Chicago, March 20.—A number of 
changes in classification of metals 
were 


the National Association of Waste | 
| Materia] Dealers this week in con- | 
vention here. 


Specifications on automobile ra- | 


diators were changed from gross to 
net tons and must be free of iron; 
the word “untinned” was inserted | 
before No. 1 heavy copper; a leeway | 
of 1% per cent. instead of 242 per 


|cent. will prevail on all deliveries of 


metals. 


made and others referred to) 
|committees by the metals division of | 


WHITE CO. ANNOUNCES 
NEW DELIVERY TRUCK 


(Continued from Page 1) 


| clutch pedal is operated in starting 
and backing. 

The service brake lever operates 
the four-wheel hydraulic brakes and 
‘is applied by a forward motion. This 
'brake is amplified by a vacuum 
booster which’ results in easy appli- 
cation with a short forward move- 
ment. This same lever is connected 
with a mechanical brake so that the 
vehicle is positively locked while 
making deliveries. An independent 
brake lever is provided that operates 


'a propeller shaft brake. 


It is powered with an economical 
White six-cylinder engine. The wheel 
base is 112 inches, affording a turn- 
ing radius of 23 feet. Other features 
of this new truck, which will be sold 
as a complete unit, consisting of 
body and chassis, include: One-piece 
pressed steel frame of great rigidity, 
ample head room for driving in stand- 


| ing position, clear vision from either 


standing or seated position, unusual- 
ly wide side doors facilitating deliv- 
ery of load, special low speed gen- 
erator to insure correct battery 
|charge with low mileage and night 
operation, interior of body free from 
exhaust gas and gasoline odors. The 
jlow floor at the center permits 
| driver to step directly to the floor of 
the truck, 

| The truck is so designed that it 
can be used efficiently on short or 
long mileage routes and in hilly or 
| level territory. The White six-cylin- 
|der engine has ample power to give 
| good performance and optional gear 
ratios provide for a maximum speed 
as high as 35 miles per hour at the 
governed engine speed. 


MLE.A. BOARD TO MEET 
INN. Y. ON MARCH 24 


Benjamin Friedman was re-elect- | 


ed @Ghairman of the metal division 
for the ensuing year. 


DEMAND FOR CONVERTIBLE 
AUBURN TYPES INCREASES 


Auburn, Ind., March 20.—Of the| 


6,069 Auburn and Cord cars which | 
|the Auburn 


Automobile Company | 
shipped in the first fifty-nine days | 
1832, or 30.2 per cent., were 
convertible models, N. E. McDarby, 
vice-president in charge of sales, 
said today. Two thousand nine hun- 
dred and fifty-four of the Auburn 
cars, or 52.6 per cent., were custom 
models. 


| (Continued from Page 1) 


vacancies created by the deaths of 
L. M. Wainwright, Diamond Chain 
and Manutacturing Company, In- 
dianapolis, and C. H. L. Flinter- 
| mann, Wilcox-Rich Corporation, De- 
troit, Mich.; proposed changes in 
| by-laws which will have a bearing 
on the future conduct of the organ- 
ization; discussion of arrangements 
for the joint trade exposition with 
|the National Standard Parts Asso- 
ciation, and a survey of progress in 
sales development activities, espe- 
cially the “Care Will Save Your 
Car” program sponsored by the as- 
sociation. 





